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WELCOME FROM 

MICHAEL WILSON, EDITOR IN CHIEF

A very warm welcome to the launch of 
GB  Investments  Magazine, the magazine and 
website that brings alternative investments right up 
to the minute. We hope you’ll enjoy our extended 
coverage of all aspects of the alternative scene – 
that now includes not just Enterprise Investment 
Schemes, which have tended to dominate the 
sector, but also the Venture Capital Trust system, 
the Business Property Relief structure, the various 
arms of the Alternative Investment Market – and, 
increasingly, new areas such as crowdfunding and 
social investment tax relief.

Our new digital Open Offers section contains 
details of more than 30 schemes and funds that 
are currently open to investment – making GB 
Investments Magazine the premier point of contact 
for advisers who want to know what’s going on in 
this thriving sector. 

Constant Change is Here to Stay
You will have noticed that the investment climate is 
just a little bit jittery at the moment and the reasons 
are familiar to all of us. The Brexit vote, the Trump 
presidency and the loudly-vaunted end of the 
bull market in bonds have all come at a time when 
Prime Minister Theresa May’s own six month old 
government is finding both its feet and its self-
discipline. There are still major questions to be 
asked about how the new government is to promote 
tax efficient investment in the higher-risk, largely 
unlisted sector of the market, while also clamping 
down on avoidance issues that have sometimes 
made headlines for all the wrong reasons.

Will the IHT exemptions continue to apply for all 
alternative market investors, or will they be curtailed 
for foreign interests, and perhaps for others? Will 
the trust rules remain as they are? Will the proposed 
introduction of peer-to-peer ISA vehicles prove to 
be a turning point or a muddy swamp for regulators? 
And indeed, will Britain’s alternative investment 
scene continue to get its directions from Europe’s 
MiFID II regulations, or will it all go out of the window 
after Brexit?

Questions, Questions. And Answers, Too
We don’t know the answers to these questions yet 
– indeed, we hardly even know the questions. What 
we do know is that the wide range of alternative 
investment vehicles brings risk-tolerant private 
investors together with deserving and dynamic 
smaller and mid-sized companies in ways that could 
not have been imagined a few decades ago.

The many tax advantages to accrue to these schemes 
are hardly even the investment mainspring – for that, 
we only need to look at the way that smaller caps and 
mid-caps have outperformed the FTSE 100 over the 
last two troubled years. Neither Trump nor Brexit, 
neither higher bank rates nor the “Great Rotation” 
out of bonds will ever dent the boundless inventive 
vitality that characterises this sector. And that’s 
where we hope that GB Investments Magazine’s 
focus on dynamic and forward looking investment 
will help you to help your clients in moving forward 
with detailed knowledge and with confidence.

Mike Wilson,
Editor-in-chief
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GIZMO FILMS HAS BEEN MAKING FILMS SINCE 1997 AND NOW SPECIALISES IN 
IDENTIFYING, FINANCING AND CO-PRODUCING THE VERY BEST OF UK INDEPENDENT 
FEATURE FILMS.

We only select and work with projects that meet strict criteria for offering investor value and the prospect of good 
returns: 

› Well known and saleable cast, experienced producers and director

› Realistic budgets – we will only back films where the budget is significantly lower than the sales estimates

›  Sales Agent attached and preferably distributor confirmed with a major international distribution company such 
as Lions Gate and Entertainment One

› SEIS and EIS available

› UK tax credit qualifying – cutting production costs by 20%

› Equity investors positioned as high as possible in recoupment schedule

We aim to build long term relationships with investors and ensure full communication, strict financial compliance 
and lower risks. We encourage direct investor involvement such as set visits, exclusive screenings and premiere 
invites.

In 2016 we completed ‘Mad To Be Normal’ with David Tennant, Elisabeth Moss, Michael Gambon and Gabriel Byrne 
and have a number of projects at different stages of production.

In Autumn 2016 we launched ‘Funny Cow’, starring Martin Freeman, Maxine Peake, Stephen Graham and Vic 
Reeves a comedy drama set in the working men’s clubs cabaret circuit in the 1970s and 80s. 

 
We always have a number of exciting projects open for both SEIS and EIS so get in touch for  

more information email info@gizmofilms.com or visit our website www.gizmofilms.com

David Tennant in Gizmo 
Films’ ‘Mad To Be Normal’

Maxine Peake stars in ‘Funny 
Cow’ with Martin Freeman



Robotics start-up investment fund switched on

Downing EIS Tranche 2 launched

The first investment fund specialising 
in UK-based robotics start-ups 
opened its doors late last year.

Called the British Robotics Seed 
Fund, it aims to deliver returns 
to investors by making targeted 
investments in promising UK-based 
seed-stage robotics companies 
wrapped within the Seed Enterprise 
Investment Scheme.

It will invest in up to 12 robotics 
start-ups each year across a 
broad range of sectors including, 
construction, logistics, agriculture 
and domestic robots.

The fund is the idea of High Growth 
Robotics Limited who manage it 
alongside Sapphire Capital Partners. 
The team identify the investments 
and provide mentoring services to the 
robotics entrepreneurs and start-ups 
with which the fund works.

British entrepreneur Dominic Keen 
leads High Growth Robotics as 
CEO. An engineer by background, 
the software business he founded 
was floated on the London 
Stock Exchange.

The backdrop to the fund, says the 
company, is that automation and 

robotisation are beginning to drive 
significant productivity improvements 
across the global economy, making 
it one of today’s most exciting 
investment themes. They cite research 
from market intelligence firm Tractica 
which says that the robotics sector is 
set to grow at rates in excess of 45% 
with the global market to approach a 
quarter of trillion dollars by 2021.

The company also points to the 
fact that there are currently no, or 
very few specialist UK investment 
vehicles to provide financial backing 
and strategic support for early stage 
robotics companies with compelling 
business in concepts.

Sophisticated investors with a 
minimum of £10,000 to invest can 
apply to invest in the fund which 
closes on 31 March, 2017.

A second tranche of the Downing EIS 
fund has been launched. Downing 
plans to raise a maximum of £15m.

The Downing EIS Tranche 2 offer is 
open now and closes on 28 February, 
2017. The target return for every 
70 pence invested is £1.10 (after 
30% income tax relief). The target 
exit date is 2021.

Downing said that Tranche 2 is an 
opportunity for investors seeking a 
capital preservation strategy with the 
benefit of attractive tax reliefs.

A portfolio of around four to 
six companies will be built, with 
management teams chosen for 
their ability and expertise. The 
idea is to reduce the effect of 
underperformance, or failure by 
an individual company within 
the portfolio, compared to single-
company EIS offers. A number of 
sectors will be targeted, including 
pubs, wedding venues, care homes, 
children’s nurseries and data centres.

CEO of Downing Tony McGing 
(pictured above) said: “We are 

delighted to bring this £15 million 
tranche to the market as the number 
of open offers has reduced, mainly 
due to the tightening of rules around 
qualifying requirements for EIS 
companies. Increasing limitations 
to annual and lifetime pension 
contributions mean EIS offer an 
attractive proposition providing 
upfront tax relief, IHT relief and tax-
free capital gains. This is an attractive 
opportunity at a time when demand 
for EIS has increased as investors look 
to generate an alternative source of 
income and, or supplement existing 
retirement plans.

“EIS can be a valuable financial 
planning tool and as experienced 
investors in pubs, care-homes, 
nurseries and data centres, the 
underlying fundamentals combined 
with inherent asset-backing offer 
significant appeal.”

It is no longer possible to invest 
in trading businesses, after new 
regulations governing EIS introduced 
in November have restricted the type 
of businesses EIS companies are able 

to invest in, but it is permitted to 
acquire closed premises, renovate and 
re-open as a new business.

Downing said it intends to focus 
on businesses seeking to trade from 
freehold, or long-leasehold premises, 
which can provide good growth 
potential at the same time as helping 
to reduce the risks.

In a statement issued today, the firm 
said: “As well as selecting some of the 
best operators to work with, Downing 
seeks the best possible price on exit. 
The managers’ interests are aligned as 
performance fees are based on cash 
proceeds paid to investors in excess of 
the initial 100p invested.”

6 GB Investment Magazine · February 2017



The Enterprise Investment Scheme 
Association (EISA) has launched a 
dedicated membership structure for 
advisers and wealth managers.

It means reduced fees and a range 
of additional benefits, including the 
planned introduction of discounts 
from service provider partners (such 
as PI insurers) and free access to EIS 
and SEIS research data, analysis and 
expert insights.

Other benefits for advisers who 
join EISA include:

• discounted fees for taking the EISA-
accredited EIS Diploma;

• access to a newly enhanced 
members’ area of the EISA 
website, containing a wide range of 
resources and information available 
only to members;

• free entrance at workshops, 
technical seminars and 
other EISA events;

• updates from EISA’s 
regulatory service on tax, 
legislation and policy changes 
affecting EIS and SEIS.

EISA Director General Mark 
Brownridge said: “EIS and SEIS 
are becoming an integral part of 
financial planning, used by growing 
numbers of financial advisers and 
wealth managers. There are many 
reasons why this is happening; 
greater pension restrictions are 
fuelling demand for alternative tax 
enhanced investment products and, 
in part linked to this, there is more 
information available about EIS and 
SEIS and increasing understanding 
of how they work, the investment 
risks and rewards, and their 
numerous tax benefits.

“Creating a new dedicated EISA 
memberships category for advisers, 
with bespoke benefits and fees, builds 
on the steps we have already taken 
to assist advisers as they use EIS and 

SEIS more. Last year we updated 
the EIS Diploma with new content 
specifically created to demonstrate 
how EIS and SEIS can be used in 
financial planning, while announcing 
our intention to enhance our member 
offering for advisers.

“As a former financial planner myself, 
I can say with confidence that the 
benefits of EISA membership to 
advisers are now considerable. I’m 
looking forward to welcoming many 
more of those involved in my former 
profession as EISA members in 2017.”

News

EISA launches new dedicated membership 
structure for advisers

Coming to an EIS fund near you
From the company that brought you 
The Plague of The Zombies and One 
Million Years B.C., comes a new 
financial blockbuster.

The Hammer Films EIS Fund 
2016/2017 is a joint production 
between film and television producer 
and financier Motion Picture Capital, 
and iconic British production 
company Hammer.

The fund, which is likely to be 
a limited offer and be closed by 
April, has been put together to 
give investors the opportunity to 
invest in production companies 
focused on producing, owning 
and commercialising film and 
television productions associated 
with the Hammer brand. Minimum 
investment is £10,000.

It will sit alongside Motion Picture 
Capital’s existing EIS and SEIS funds 

and will only be accessible through a 
financial adviser.

Hammer Films was founded in 
1934 and has made over 210 feature 
films across the horror, thriller and 
fantasy genres.

Its portfolio includes The Curse of 
Frankenstein, The Mummy and 
Dracula, The Faces of Dr Jekyll, The 
Curse of the Werewolf, Dracula: 
Prince of Darkness, The Reptile, The 
Plague of The Zombies, One Million 
Years B.C., and The Nanny.

With the advent of colour television 
in the 1970s, Hammer focusing on 
commercialising its large library of 
classic intellectual property. Recently 
however, a new management team 
kick-started the brand and released 
new productions, including The 
Woman In Black, starring Daniel 
Radcliffe. It became the highest 

grossing British horror film on 
record at the UK box office on its 
release, taking £21.3m in its home 
territory and going on to gross over 
$130m worldwide.

Motion Picture Capital, which was 
established in 2011, focuses on 
producing and financing independent 
film and television productions 
through accessing private, family 
office and institutional investments. 
Credits include films and television 
shows such as Sense8, which was 
written and executive-produced 
by the Wachowskis (The Matrix 
trilogy) for Netflix; Come And 
Find Me, starring Aaron Paul 
(Breaking Bad); and, Hampstead, 
starring Diane Keaton (Annie 
Hall) and Brendan Gleeson (Harry 
Potter). It has just completed 
production on Kodachrome.
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News

Edge Creative Enterprise Fund makes 
first investment
The first investment has been 
made by the £40m Edge Creative 
Enterprise Fund.

The fund, managed by the specialist 
investment house Edge Investments, 
is to invest £2.4m for a significant 
minority shareholding in Newsflare, 
an open video platform and British 
media technology company. The deal 
includes a seat on the board.

Edge focuses on the creative 
industries sector, particularly media 
and entertainment.

Newsflare is a video marketplace 
platform for video creators and 
licenses UGC video to some of 
the world’s biggest media players, 
matching content to demand. It 
distributes the content to clients and 
partners around the world. Video is 
supplied to a wide range of media 
players, including news websites, 
television production companies, 
social media channels (including 
Facebook), big content networks 
(MSN and AOL) and distribution 
networks (Associated Press).

The £40m Edge Creative Enterprise 
Fund was launched in November 
2015, with the backing of the British 
Business Bank, to boost Britain’s 
creative industries.

The deal was put together at 
Edge by CEO David Glick, who 
identified Newsflare, and Investment 
Director David Fisher, who led 
the deal, supported by Investment 
Manager Jo Smith.

Fisher said: “This is an exciting 
moment for both Edge and Newsflare. 
We believe the Newsflare founders 
Jon Cornwell and Bevan Thomas, and 
their dedicated team, have identified 
one of the key ways in which media 
consumption and engagement is 
changing and we are thrilled to back 
Newsflare at this crucial stage of the 
Company’s development.

“The growth potential for the sector 
is enormous and we are particularly 

keen to support Newsflare’s expansion 
into the lucrative US and Japan 
markets. Edge has a very strong track 
record of identifying, nurturing 
and developing early stage, leading 
creative enterprises. In Newsflare 
we have selected another talented 
management team and an energising 
digital media platform that has only 
begun to show its potential.”

Co-Founder and CEO of Newsflare 
Jon Cornwell said: “Having secured 
this investment from Edge, we are 
delighted to be working with one 
of the most respected names in the 
creative industries sector. Edge shares 
our vision for the huge potential of 
our business model in the burgeoning 
user-generated video market. This 
investment will allow us to execute 
our plans for growth and to achieve 

our ambition for Newsflare. We 
selected Edge over other prospective 
investors due to their track-record of 
effectively supporting management 
teams combined with their unrivalled 
network in the sector.

“In the current era, we are living 
through the democratisation of 
video – nowadays anyone can capture 
startling footage that can be shared 
in an instant: Dash-cams, GoPro’s, 
smartphones – devices capable of 
recording high-resolution video are 
everywhere. The Newsflare platform 
quickly connects the right video with 
the right buyer in order to meet the 
exploding demand for eyewitness 
video from a growing array of media 
clients from all around the world.”
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THE NEW KIDS
ON THE BLOCK

An investment showcase bringing you the 
newest offering from the sector

Tell us about the fund
PlayFund is a new hybrid SEIS/EIS investment fund 
that has been designed to take advantage of the 
rapidly growing video game market, which is the 
fastest growing marketplace within the entertainment 
sector and is now worth nearly $100 billion per annum.

During 2016 it is expected that 1.7 billion people 
will have played a game on their tablet device or 
smartphone. The trend is for more people to play 
games, and for those people to spend more money in 
games. This makes investment in this market, through 
the right product, compelling. 

In partnership with games industry leaders, PlayFund 
invests equity across a portfolio of next-generation 
companies developing new games intellectual 
property for worldwide distribution.  

PlayFund is led by a pre-eminent team who have 
created in excess of £250 million of shareholder value 
and generated billions in consumer revenue:

Jasper Smith, Chairman, is a seasoned and successful 
entrepreneur who has created over £200 million of 
shareholder value. 

Harvey Elliott, Director,  brings 20 years of  leadership 
experience from Electronic Arts, Acclaim Entertainment, 

and Marmalade Technologies, and is  also the former 
Chair of the BAFTA Games Committee having served 
as a member of the BAFTA Board of Trustees.

Ray Maguire, Investment Adviser, brings his games 
industry tenure to bear including 17 years spent at 
Sony Computer Entertainment Europe most recently 
as Senior Vice President, and extensive experience 
from across the games industry. 

How much is being raised?
PlayFund will open an ongoing series of investment 
funds, each comprising a portfolio of eight to 12 
companies that will collectively take in investments of 
£2 million to £4 million. As each fund closes, a new one 
will open for future investors. By closing funds regularly 
we are able to respond quickly to market trends, 
maximise investment potential for our shareholders, 
and ensure all shareholders are able to quickly take 
advantage of their tax benefits.

What types of investments are being sought?
The focus of PlayFund is on investing in experienced 
teams with new and exciting intellectual properties 
which carry significant market opportunity across 
mobile, tablet, console and PC devices. Profits will be 
reinvested in marketing and improving each game in 

Investment: PlayFund 
Aim: Investing for growth across the games industry
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development to maximise return, and subsequently 
to fund the development of further games to 
enhance the underlying intellectual property of the 
investee companies and build long term value for 
prospective purchasers. 

Harvey says: “Through my 20 years in the games 
industry and four years as Chair of the BAFTA Games 
Committee I have developed an extremely strong 
network of creative talent and relationships with 
the key influencers in the games industry. Through 
this experience I have a unique viewpoint and 
understanding of the games market, its trends, and 
the direction the market it is taking. By identifying the 
next generation of game developer and leveraging 
my expertise and that of my team, we can ensure we 
harness the creative passion of new businesses and 
optimise the return for our investors.” 

What is the minimum investment?
Minimum investment is £20,000 and there is no 
maximum, however funds raised above the SEIS 
thresholds will be invested as EIS capital. Investee 
companies will use the SEIS funds to develop their 
first playable game experiences which can then be 
used to validate any development risks and ensure 
a full commercial forecast has been created. EIS 
capital is then used where appropriate to fully realise 
the opportunity.

What is the targeted return?
We are targeting £2.50 for every £1.00 invested 
before tax relief. The profits will be reinvested to build 
intellectual property value in the investee companies. 
Dividends are not anticipated.

The anticipated holding period is three years after 
which we will seek an exit for our shareholders.

In addition the investee companies are beneficiaries 
of the UK government backed Video Game Tax Relief 
scheme, and the Research and Development Tax 
Credit program, which collectively provide further 
subsidies to the business equivalent to 20% of the 
sums invested.

Provide details of the top three fund holdings
As this is a new fund, no investments for PlayFund 
have yet been made, however PlayFund has identified 
an exciting pipeline of companies with high potential 
games for release. Additionally the team behind 
PlayFund has recently backed a new portfolio of games 
that are already available on an early-access program 
for games players through iOS and Android mobile 
app stores, and gaining significant traction in market.

Example portfolio projects:

• Snipers. Vs Thieves – released on Google Early Access 

• Nemesis: Air Combat – released on Google Early 
Access, and in soft-launch for Apple iOS devices 

What Makes the Games Industry Special?
While the games industry is an extremely creative 
sector, the technology within it allows incredible detail 
on how game players find, engage, play and monetise 
within the market.  Through leveraging deep analytical 
insights, PlayFund and its advisers can predict future 
player behaviour and tailor the game experiences to 
maximise and develop player engagement.



THE EXITEERS
Bringing you news of 
successful exits in the sector
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Details of the fund 
Par Syndicate EIS Fund is a growth oriented investor in 
innovative technology based companies managed by Par 
Equity, the Edinburgh based venture capital firm. The funds 
USP is that it co-invests alongside experienced business 
angels who are committing their time and money to the deals 
on exactly the same terms as the fund investors. This should 
give confidence to fund investors that the companies they 
are invested in not only have the necessary funds but also 
the support network to help them successfully execute their 
business plan. 

Since its formation the Par Syndicate EIS Fund has invested in 
sixteen companies and PathXL is its first exit.

PathXL was also the funds first investment in December 2012.  
The company was sold in June 2016, three-and-a-half years 
later, to Philips, the Dutch health technology company that is a 
leader in diagnostic imaging.

Fund: Par Equity EIS Fund 
Exit: PathXL



13GB Investment Magazine · February 2017

What does the company do?
Based in Belfast and a spinout from Queen’s University, 
PathXL is a pioneering digital pathology firm focused 
on software and service offerings for oncology image 
segmentation, pathology workflow management and 
education. Most of the business is focused around research, 
but the technology can also be applied to clinical use.

The three key platforms are:

• Patent-pending algorithm for automated segmentation 
of  tumour tissue on standard H&E stained pathology 
slides (TissueMark)

• Streamlined hardware-agnostic digital pathology 
workflow  solution supporting detailed slide annotation 
and web-based collaboration

• Suite of digital pathology training, simulation, and 
testing modules

Par Equity saw that PathXL’s technology was capable of 
detecting, analysing and cataloguing tumours faster and 
more accurately than other current methods, which mainly 
rely on human analysis of pathology slides. Digitisation of 
pathology results and records has been shown to improve 
efficiency and reduce costs within medical and research 
institutions and organisations. Ultimately the goal for the 
business is to use its patent-pending algorithm and other 
proprietary technology to help improve cancer diagnosis 
rates through faster and more accurate detection and 
analysis. With increasing pressure to accelerate the 
bringing new cancer treatments to market an automated 
toolset was a key component in the clinical trial process. 
This factor alone could drive buying interest from the 
pharmaceutical or medical manufacturing sector.

As well as the technology, the executive team were 
particularly strong and this is a key factor in Par Equity’s 
due diligence process. The Co-founder and Chief Scientist 
was Professor Peter Hamilton.  

Hamilton was Professor of Bioimaging and Informatics 
specialising in pathology at Queen’s University, with 
a strong reputation as a pioneer in digital pathology. 
Taking the lead commercially, Hamilton was joined by 
Chief Executive Des Speed. Formerly Chief Executive of 
Lagan Technologies, Speed built Lagan from 10 people to 

become a world leader in its field and was eventually sold 
to Kana of Sunnyvale, CA in November 2010.   

Speed brought his experience as a serial entrepreneur 
along with a track record of the strong leadership and 
organisational development skills required to build an 
international business.

How much was raised?
In total the company raised £2.2 million in five rounds of 
investment. In line with the Par Equity model where a core 
angel group, the Par Syndicate, assess the opportunity 
and based on their support the Par Syndicate EIS Fund 
commits to the deal. 

In the end a total of 32 business angels invested directly in 
PathXL. Of those investors, a Par Equity partner, Professor 
Simon Best, became a Non-Executive Director of the 
business. Best brings a wealth of experience in life sciences 
and biotechnology fields having built and sold a number of 
innovative businesses in the sector.

What did the company invest the money in?
The money invested mirrored the growth plan for the 
business. Firstly, to build out the development team for 
the TissueMark image analysis platform that represented 
the core intellectual property of the company.  Having 
developed a saleable product, it was essential to recruit and 
strengthen the product specialists and marketing resources 
needed to attack the market in this highly technical field. 
A second string of activity surrounded the completion of 
development of the clinical workflow platform for the US 
and European markets. The final area for investment was 
to take these product platforms to market.

As is often the case, these plans ebbed and flowed during 
the three-and-a-half years of investment. Sales of the digital 
pathology workflow solution were achieved and there was 
considerable interest in the TissueMark product. However, 
due to the innovative and novel nature of the product the 
sales cycles were longer than expected and the purchasing 
cycles of major buying institutions were very extended.  
This brought pressure on both the organisation and its 
financial resources and led to the need for two cash calls 
on investors.
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In terms of the exit itself there was a potential strategy to 
hold out for a larger value over a longer period. This strategy 
would have involved efforts to drive market adoption of 
TissueMark, including securing FDA approval for high-
volume clinical applications. In the hands of an acquirer 
with the resources of Philips this strategy was more likely 
to be successful. Therefore for investors the return was 
judged to be excellent in the timeframe and on the balance 
of risk.

What other benefits has the company provided?
From Par Equity’s perspective we were pleased that we 
were able to support PathXL and its board to invest in 
research and development, commercialise its technology 
and generate its first sales.  

In the process over 30 jobs were created within the business 
and were protected by the deal as Philips were committed 
to retaining the business in Belfast. The investment goal 
was always to find a buyer from the pharmaceutical or 
medical manufacturing sector within three to four years 
of investing, which we achieved through Philips acquiring 
the business.

Cost of investment

Pre tax

Initial proceeds

Multiple of proceeds

Deferred proceeds

Escrow retention

Maximum potential receipt

Multiple of investment

£1,000

£2,165

2.16

£438

£262

£2,865

2.87

Post tax

£700

£2,165

3.09

£438

£262

£2,865

4.09

How was the exit achieved?
In the end the company was subject to inbound trade buyer 
interest. This was a testament to the strength of PathXL’s 
intellectual property position with two granted patents and 
a body of filed intellectual property. 

Also, the company was succeeding in building its commercial 
traction and with the strategic value being validated it 
was inevitable that the company would be an attractive 
target for a larger healthcare player with a complementary 

product portfolio and the client relationships to exploit the 
technology. Following a competitive sales process, Philips 
acquired the business for a significant cash consideration.

How much was returned to investors?
The headline return figures for the deal were that the Par 
Syndicate EIS Fund generated a minimum 300% tax-free 
return for investors and more likely in excess of 400%. In 
detail the pre and post tax returns are as follows:
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Training the lens on investments with movie star qualities 

FILM CLUB

Tell us about the fund?
The Particle Fund I was established in 2016 under EIS 
in order to offer investors the opportunity to invest in 
an exciting and carefully-chosen portfolio of filmed 
entertainment projects. Our objective is to fund the 
production of up to six commercially-focused films by 
investing in qualifying companies.

The fund is managed by Amersham Investment 
Management, a specialist investment management 
firm and fund manager. This is coupled with the expert 
oversight of Iron Box Capital: a team of well-regarded 
industry executives who have come together to bring the 
very best practice in film investing into one place.

What films are in production?
Through the Particle Fund I, we currently are offering 
investors the opportunity to invest in the following projects:

First Cypriot Astronaut: a touching, heart-warming story 
about a man fulfilling his childhood dream of being an 
astronaut in the last divided capital in the world.

Squat Party: a witty and blood-spattered comedy 
horror  about murder, mayhem and mutant ravers at an 
illegal party.

Wolf Night: a dark, imaginative psychological thriller from 
the acclaimed director of Julia’s Eyes.

Resolute: a chilling, intimate thriller, set in the arctic north, 
about a woman seeking revenge, a man seeking escape 
and their journey towards resolution.

Rumbuck & Spink: a charming, touching animated comedy 
about a lonely hedgehog who convinces a rabbit with 
amnesia that he’s a heroic knight.

Unstable: an entertaining and fun musical animated 
comedy from Phineas and Ferb’s Jeff ‘Swampy’ Marsh and 
Studio Ghibli’s David Freedman.

What film characteristics should investors look 
out for?
Investors should look to invest in projects that have been 
vetted for their commercial viability and are profit-driven 
rather than purely tax-driven. 

A film that’s worth investing in should have a unique selling 
point and concept, and an engaging, character-driven 
narrative that caters, and appeals, to a clearly-identified 
core target audience. The film additionally should deal with 
universal, relatable themes, as that maximises the chances 
of the film crossing over to further audiences and achieving 
breakout success.

However, a film does not need to be a huge box office 
success in order for an investor to make money. The film’s 
cost and financial structuring are the real determinants of 

profitability. With this in mind, investors should only invest 
in films produced and financed by experienced, trusted 
people, who follow best practices. More information 
can be found in Iron Box Capital’s paper: Best Practice in 
Film Investing.

What is the minimum investment?
The minimum individual investment in the fund is £20,000, 
or lower at the discretion of the manager, and in units of 
£5,000 thereafter. There is no restriction on the maximum 
subscription by an individual. However, under current UK 
taxation legislation, the maximum amount on which an 
Investor can obtain EIS tax reliefs in any tax year is currently 
limited to £1,000,000. Each spouse or civil partner has his 
or her own limit of £1,000,000 and they are not aggregated.

How much has been raised?
Approximately £3 to £5 million has been committed to the 
fund and qualifying companies so far. Our target is to raise 
£20 million-plus.

What return can investors expect?
The fund targets a return to investors of £1.26p on 
each £1.00 invested across the portfolio. Taking into 
consideration income tax relief, the fund has a target IRR of 
15% and a functional IRR of 25% per annum.

The fund will seek to invest in a diversified portfolio to help 
reduce potential variation from the target returns. Income 
tax loss relief is available on qualifying EIS investments 
that fail.

What are the risks?
The main areas of risk in relation to film production are that 
the film will not be completed, goes over-budget and that 
the film once completed is not a commercial success. The 
Particle Fund I seeks to mitigate this risk and maximise 
profits by combining a portfolio approach with established 
UK government approved UK EIS tax reliefs. 

The fund manager’s objective is to maximise returns for 
investors by investing in a portfolio of companies. These 
will be vetted on a project-by-project basis under a selection 
process carried out by Iron Box Capital to determine their 
commercial viability. 

The fund will utilise the EIS rules, whereby tax relief may 
reduce investment risk, under certain circumstances, by up 
to 61.5p per £1 invested for UK taxpayers when investing 
into HMRC-qualifying EIS qualifying companies.

Due to the nature of the industry, it is possible that a project 
may be cancelled part way through or, as budgeted cost 
may overrun, a project might need additional funding in 
order to facilitate completion. Risk in this instance can be 
mitigated through a completion bonder: a company that 
guarantees the completion of a film. In addition, portfolio 

Fund: The Particle Fund I 
Manager: Amsersham Investment Management
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companies will be expected to ensure that customary insurance 
policies, indemnities and warranties have been put in place 
where appropriate.

Why is the UK film industry important?
Filmed entertainment gives audiences the chance to escape 
from the everyday and experience new worlds, go on adventures 
and vicariously live out their fantasies and fears through the 
characters on screen. They also can gain insights into their own 
lives through themes and story-lines that resonate with their 
emotions and experiences.

On a more practical level, the UK film industry directly employs 
around 66,000 people and generates significant value for the UK 
economy. In 2014, the industry had a turnover of £7.7 billion and 
made a direct contribution to GDP of £4.3 billion. In addition, the 
industry exported £1.2 billion worth of services.

Audiences also can now watch films in more ways than ever; on 
tablets and smartphones and via games consoles and online 
streaming services. This has generated a huge demand for 
filmed entertainment across multiple platforms, increasing the 
potential for revenue generation and creating what has been 
dubbed a ‘golden era’ for film finance for investors.

What’s more, investing in film is fun. We want investors to enjoy 
the whole experience of investing in films and to genuinely get 
involved, with opportunities to watch filming taking place, to 
meet the cast, attend film premieres and even to be an ‘extra’ in 
some of the films.

Investors can find out more about the benefits of film finance 
in Iron Box Capital’s paper: 5 Excellent Reasons for Investing in 
Film Funds.
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HOW TO INVEST IN TV AND MOVIES FOR 
REAL RETURNS AND TAX EFFICIENCY

An independent, growing media company, based near Marlborough in Wiltshire, is 
taking on the major US film studios and music publishers, and succeeding.  

The Atlantic Screen Group (ASG) has created and produced more than 106 
high-profile music scores for film and television in the last four years, including US 
blockbusters such as Lone Survivor, 2 Guns, Triple 9, The Host, Escape Plan.
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ASG is currently financing the scores of films that have a 
joint production value of over $500 million, and in total will 
have financed the music scores of films with total budgets 
of over $1 billion.

With viewing trends changing so fast and the likes of Netflix, 
Amazon and a plethora of iPlayer platforms and hubs 
emerging as channels of choice, the demand for original 
content is growing. This combined with the proliferation of 
video-on-demand and downloads means that production 
of content has never been so in demand – particularly 
independent content rather than the Hollywood obsession 
with sequels. Added to this, synchronisation fees from 
re-selling of the music for use in adverts, trailers, and 
promotions are also generating strong long-term revenues. 
According to trade publication Screen International, global 
box office continues to grow, and the music royalties 
derived from the broadcast and performance of these 
films grows incrementally. 

How it works
The revenue model for ASG is straightforward. The 
majority of music created by the company is the incidental 
and background music (known as ‘the score’) for film 
and TV. The company owns the intellectual property of 
the composed music (alongside the composer) from 
origination, and will retain ownership of the copyright 
created for 70 years after the death of the composer. 
That copyright will earn income in the form of royalties 
collected worldwide from TV companies and theatres by 
the worldwide network of performing rights societies, who 
collectively receive over $3 billion per annum in broadcast 
royalties, which in turn are paid to the music publishers 
with a degree of unrivalled accuracy. 

Every time one of the films in which ASG owns the score is 
shown on TV or cable, the company earns royalties based 
on a minute of music. Most of the scores funded by ASG 
have at least 60 minutes of music, and a film shown on any 
European terrestrial channel will earn a royalty of at least 
£25 per minute, generating an average income on each 
film of approximately £1,500.  

Royalties are collected worldwide on behalf of ASG by local 
performing rights organisations such as the PRS in the UK, 
ASCAP in the US and SACEM in France, ASG has created its 
own worldwide royalty collection administration company 
called Copyright Administration Services, who not only 
collect for their film scores, but for many independent 
media companies and even for The Royal Edinburgh 
Military Tattoo.

Films that are shown regularly on TV are the major earners 
as they will be shown around the world for many decades – 
for example, one of ASG’s current film music investments is 
Crooked House, adapted for the screen by Julian Fellowes. 
Due for release in 2017, the film, based on a classic Agatha 

Christie tale. As it is set in the 1950s, it is unlikely to age 
readily and is likely to be shown for the next 50 years.

The company has raised over £5 million to date through 
EIS and VCT schemes managed by Octopus and others. 
ASG plan to invest on this scale every year going forward. 
For investors the returns are impressive and long-term 
and as well as attracting 30% EIS tax relief, and SEIS on 
individual films attracts a 50% tax relief. Growthinvest has 
in the last month, added Atlantic Screen Scores to their 
platform and started to bring the company to the attention 
of their investor base. The Kuber Investment Platform has 
listed the fund for several years. ASG’s published business 
plan seeks to achieve an IRR of 18% (excluding EIS relief) 
for shareholders, or 27% with tax relief. 

Experienced management
ASG is co-headed by Simon Fawcett – an ex-Pathe 
executive, experienced film financier and producer of over 
20 major films, and previously a chartered accountant 
at KPMG - and veteran independent music publisher 
Tim Hollier. 

Fawcett says that producers need all the financial support 
they can get in the current tough financial environment. 

“They also need access to expertise that can maximise 
the value of their music,” he says. “Music publishing is 
an integral part of the film and music industry but is not 
widely known or understood. We at ASG continue to 
see increasing opportunities and interest as demand for 
content from worldwide broadcast channels and digital 
platforms increases exponentially.”

Hollier founded Filmtrax, a pioneering film and TV music 
publishing company in the 1980s, which was eventually 
sold to EMI/SONY for $100 million. He says that ASG 
brings together knowledge of film finance with a deep 
understanding of the industry and its modus operandi.  

“We have the opportunity to create something equally 
significant for television and film productions today,” 
he says. 

New projects on the horizon
Exciting new projects are already in production and the 
portfolio continues to expand with a number of major new 
projects either recently completed or about to be released, 
representing a further investment of £2 million. 

These include The Lost City of Z starring Robert Pattison 
and Sienna Miller; Salty starring Antonio Banderas and 
Olga Kurylenko; The Coldest City starring Charlize Theron; 
The Zookeeper’s Wife, which has a score by Harry Gregson 
Williams, best known for his music in Shrek, X Men and The 
Chronicles of Narnia, and the incidental music of the $160 
million production of the new Jeremy Clarkson series The 
Grand Tour.

0167253603

Simon@atlanticscreengroup.com

tim@atlanticscreengroup.com

www.atlanticscreengroup.com

For further Information please contact Simon Fawcett or Tim Holier on:
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As we start to look towards the end of the 2016/17 tax 
year and beyond, what is the outlook for tax-advantaged 
products such as EIS, VCTs and inheritance tax (IHT) 
mitigation products? 

Thankfully the most recent Autumn Statement, by the 
standards of the last couple of years, was relatively benign 
with very few changes of significance. The only two 
things of note are a review of the HM Revenue & Customs 
certification process, which is welcome and will hopefully 
lead to streamlining and speeding up the current system, 
and an announcement regarding Social Investment Tax 
Relief (SITR). 

The government has tightened what trading activities may 
or may not qualify but importantly they have also raised the 
maximum investment amount to £1.5 million. Whether this 
is enough to see providers start to produce products for 
the advisory market is still a little early to tell, but it could be 
enough to encourage some early movers into this space. 
Others providers may wait until the investment limit is 
brought into line with EIS at £5 million, which will make it 
more commercially viable. 

Increasing demand
From an adviser perspective the overriding theme in 
2016 seems to have been an ever-increasing demand 
for tax advantaged investments, because of alterations 
to pension rules and I cannot see this changing in 2017. 
In fact I only see it increasing. As investors start to use all 
their carry forward allowances and the restrictions for 

additional-rate taxpayers start to take even greater effect, 
it will lead to demand for EIS and VCTs continuing to rise. 
For those people earning over £210,000 a year who are 
now restricted to only putting £10,000 into their pension 
annually, VCTs and EIS can offer a complementary solution 
for the right client. 

Additionally there are the investors who are starting to 
reach the lifetime limit of £1 million on their pension and 
wondering where else they can invest in a tax efficient 
manner. However, for those considering EIS and VCT 
investments, it is worth highlighting that investors need 
to be  careful not to consider them as a substitute or 
replacement for pension contributions; there is a vast 
difference in risk profile between the two. However, 
for the right person and taken in context of their entire 
investment portfolio they can provide a powerful 
complementary option. 

Capacity constraints
The problem for many people is that there will be capacity 
constraints into certain EIS and VCT products, especially 
from providers with long, established track records. This 
capacity constraint has been driven both by increased 
investor demand (pension restrictions etc.) but by 
decreased supply. Significant legislative changes in the 
last 12 to 18 months have impacted some investment 
products and investment deal flow, which has resulted in 
the managers limiting new capital raises or, in some cases, 
pausing new capital raises in their entirety.

WHAT DOES 2017 HOLD FOR
TAX ADVANTAGED PRODUCTS?

Jack Rose, Head of Tax Products, LGBR Capital, takes a look 
into his crystal ball to find out what 2017 may bring
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These two factors have meant that advisers and investors 
have had to be on the ball and move quickly to get access 
to the products and investment managers they want. This 
is a problem that I do not see disappearing. Demand is only 
set to grow; EIS raised about £1.8 billion last tax year and 
VCTs around £460 million and I would be surprised if we 
did not see more money into both structures next year. The 
only thing that might curtail the amount of money invested 
in EIS would be the impact of energy generating assets 
being removed from the sector in the last Budget. 

The EIS landscape has altered significantly in recent years 
and there has certainly been a shift up the risk scale within 
EIS as a result. There are obviously products and providers 
that focus on minimising risk by either having a revenue 
guarantee or asset underpinning the proposition, but in 
general the deal flow for these products is restricted and 
there is far more money chasing those sorts of deals than 
there are those kind of investments available. 

So far providers are yet to deliver enough capacity to fill the 
hole in the market left by renewables (about £500 million) 
and it remains to be seen whether investors are happy 
to move towards the growth capital focused products. It 
also needs to be said that many of those managers are 
still restricted by the seven-year rule on their qualifying 
investments which is impacting deal flow, meaning 
providers are looking at less mature businesses which is 
also pushing the risk profile upwards. 

Access to IHT products
As for IHT products that utilise business relief I see no 
changes to the ever increasing demand for these sorts 
of products; both non-AIM and AIM focused. With IHT 
receipts hitting a record high at circa £4.7 billion last year 
and more people falling into the IHT trap, an increasing 
number will continue to turn to business relief as a solution. 
One area to look out for are the recent changes to power of 
attorney agreements and discretionary fund management 
powers. Many IHT strategies that utilise business relief are 
structured under a discretionary agreement and investors 
may not be able to access these unless they have the 
appropriate clauses in their power of attorney agreements. 

All in all this year should continue to see increased interest 
from advisers in this area of the market, with more 
flows following as a result. Government rhetoric seems 
supportive of both the EIS and VCT legislation, recognising 
the importance of both vehicles in providing much needed 
patient capital for young SMEs across the UK. Advisers 
and investors alike are becoming more familiar with 
and confident investing in this area and driven by wider 
pressures such as pensions and inheritance tax this will 
continue to help push capital into EIS and VCT strategies. 



EIS and SEIS  
– a growing market

The Enterprise Investment Scheme (EIS) and Seed 
Enterprise Investment Scheme (SEIS) market is 
growing. For many clients and advisers it is now  
an integral part of financial planning. This is being 
driven by:

• The reduction in the pensions cap and the 
demand for a tax enhanced alternative

• The generous tax reliefs for both EIS and SEIS

• The evidence that EIS and SEIS are, in many 
cases, delivering very attractive returns, and  
can quite legitimately be regarded as part of  
a diversified growth portfolio

Small company investing is increasingly attractive 
to investors and we have seen a significant upsurge 
in interest in this area of advice from both advisers 
and private individuals.

Support in the EIS and SEIS market

Whether you are new to this market, or looking to 
do more, the EIS Association is here to support you. 
It is the natural place to go for totally independent 
information and advice on trends, technical updates 
and how to make the most of this market.

In particular as a member you can:

Save time
You will find a wealth of help and resources in  
one place. You will also have access to advice,  
help and education from leading professionals 
in the industry. You will have the opportunity to 
network and meet the experts at regular events  
and seminars.

Enhance your proposition
By offering EIS you can both attract and retain 
clients, as well as offering your best clients a 
superior service.

Reduce risk
EIS investments are often perceived as being risky, 
but there a number of ways in which we can help 
you to reduce this risk:
• Providing knowledge and information about this 

market, so that you can advise your clients with 
confidence

• Regular updates on tax and regulatory changes

• Training and development through the EIS 
diploma, written jointly by EISA and Tolleys, 
giving you a respected qualification

• Information on other industry events that may be 
of value to you. 

Government support

EIS and SEIS are an industry that has the full support 
of the government. Small businesses have been 
described as the ‘engine room of growth’ for the 
UK economy, and going forward this is going to 
be vital for the prosperity of the UK. In return for 
the generous tax reliefs, EIS and SEIS provides 
employment, and increased tax revenues for the 
government, as well as providing capital for growth 
to many businesses.



EIS Association

At the EIS Association we recognise the importance 
of advisers in the EIS market.

Association we have created a completely new 
membership structure and considerably lower  

•  
at your needs

• Collective voice. EISA provides a powerful 

voice heard by policy makers and stakeholders 
governing the EIS advice market. We can and  

• News updates on legislation and policy changes 
straight to your inbox.

• Quarterly newsletter

• EIS logo which you can use on your website  
and in your marketing

• Exclusive access to online members area

• Free research, information, analysis and insight 
across the EIS sector

• Regular invitations to free workshops, seminars 
and events

•  
eg discounts on PI insurance

• Listing in the EISA Directory, demonstrating your 
involvement and commitment to this sector

• Guides, webinars and planning ideas to grow  
your education and knowledge of this market

Pricing

An annual, per individual, member fee of £250.  

 
a corporate rate as follows:

• Company rate £500 (discounted to £250 in  

• PLUS individual rate up to 10 individuals of £150 

• Over 10 individuals – individual rate drops to  

• Bespoke pricing options for large corporates  
also available.

For IFAs also wishing to take the EIS Diploma, 
special rates incorporating both EISA membership 
and the Diploma are available. Please contact us  
to discuss further.

To sign up for membership please click here  

http://www.eisa.org.uk/eis-members/joining-the-
eisa/

I look forward to welcoming you to EISA.

Yours sincerely

Mark Brownridge
Director General – EIS Association

Contact...
If you would like more information please contact: Mary Rodgers  
T: 0207 620 6789 or E: info@eisa.org.uk.

www.eisa.org.uk
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KNOWLEDGE IS POWER IN
SECTOR-SPECIFIC INVESTING

Ian Warwick, Managing Partner at Deepbridge Capital, 
explains how an abundance of information is helping advisers 

make the right choices for their clients 



25GB Investment Magazine · February 2017

In a world of ‘big data’, consumer choice and  unprecedented 
access to information, it should not be a surprise that 
investors are behaving with similar traits to retail consumers.  

Gone are the days of having what you are given and being 
grateful for it. Whether the client of a bank, a consumer in a 
supermarket, a diner in a restaurant, a purchaser of a car, the 
user of social media or an investor; it is commonly expected 
that people have choice or if they don’t have choice, they have 
information - and lots of it.

Within the tax-efficient investment space, this is also 
increasingly true.  If you go back even just a few years, the 
historic approach to tax-efficient investing (let’s use EIS as an 
example) was to hand over cash to a fund manager who would 
place your money in a ‘black box’. Then, when they were ready, 
the fund manager would invest your money in whatever they 
thought was appropriate (or whatever they could get their 
hands on) and the investor would a) be grateful for the tax 
reliefs, b) pay for the privilege of investing in the first instance 
and c) pay a success fee on any returns (or, in some places, 
losses) to the manager. 

When laid out as above and in the modern context, it seems 
laughable that investors agreed to this state of affairs. However, 
that was largely the norm and such propositions were indeed 
seen as cutting edge at the time. However, you can understand 
why financial advisers might have been nervous about such 
propositions as there was a great deal of unknowns.

Knowledge is power
Fast forward to the present day; investors, and advisers, have 
never had more choice in terms of products and opportunities 
available. First of all, these days most managers should be able 
to eloquent their investment criteria and secondly, the good 
managers should be able to tell you exactly which companies 
an investor will be invested. Suitability of the investment should 
go beyond simply identifying whether an EIS is appropriate for 
tax purposes. Suitability should also evaluate the underlying 
assets and the appropriate experience the investment 
manager has in investing in those sectors. As you wouldn’t use 
a UK property expert to invest in an emerging markets fund, 
equally an EIS manager with sector experience should be 
used for their respective sector knowledge and experience. If 
an investment manager has developed a new product simply 
because it complies with EIS eligibility criteria but is a sector in 
which they have never invested before then perhaps additional 
scrutiny and questions should be deployed?

The industry is now seeing a growth in sector targeted 
investment managers, whether that might be technology, 
life sciences, energy, pubs or media. Our team specialise in 
technology, life sciences and renewable energy. These areas 
have been targeted because we have team members who 
have considerable global experience in these sectors. Our 
team knows how to select opportunities in these sectors, 
how to commercialise businesses in these areas and how 
to achieve optimum exits for investors. Experience in these 
sectors is essential and only by understanding the background 
of the team and where clients’ monies would be invested can 
an adviser or investor really appreciate the suitability of the 
investment for their needs.
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Self-selecting 
Another avenue by which investors have ever increasing 
choice is via crowdfunding and such self-selection 
platforms. If a client has a tax liability and is seeking 
investment opportunities that qualify for EIS then the 
internet is awash with opportunities. These range from 
robustly assessed opportunities that have undergone 
rigorous due diligence to early stage businesses which, 
from an investors’ perspective, are no more than a 
speculative punt.  

When involved with panel discussions and Q&A sessions, 
we are regularly asked for our thoughts on how advisers 
should interact with crowdfunding. Our response is simply 
that most clients an adviser has had over the years will 
have private holdings which they don’t receive advice on 
but which are disclosed to the adviser for completeness 
of records. Any crowdfunding holdings should be treated 
the  same.  

The adviser should know about the client’s activity but 
any company selection should be left up to the investor.  
I would also go as far as saying that the adviser may be 
prudent if they were to agree a ‘budget’ with the investor 
so that they know how much of their EIS eligibility is going 
to be used up annually outside of their management. It may 
also be appropriate for an adviser to signpost, not advise, a 
client to online platforms where there is sector experience 
or enhanced due diligence from the manager. 

Another important differentiation is that between 
a  ‘manager’ who has an ongoing interest in the investee 
company and a ‘broker’ who is purely transactional 
and therefore has no ongoing influence over the 
investee company. 

My colleagues and I work predominantly with financial 
advisers and are fully committed to supporting the advisory 
community.  However, we are seeing an increasing number 
of experienced investors who would like to be able to pick 
and choose companies which appeal to them. This is 
particularly true in the life sciences sector, where academics 
and medical practitioners perhaps like the idea of being 
able to select in to which treatments, devices or R&D they 
wish to invest.  To that end we believe it is important to be 
able to facilitate this self-selection.  

Self-selection of investment opportunities is now the 
norm for many investors and the ease with which they can 
invest is evident in the volume of crowdfunding platforms. 
I believe that the key differentiator for investing alongside 
a venture capital focused organization rather than simply 
taking a punt on a crowdfunding site is twofold:

Due diligence
Due diligence, particularly of very early stage companies, 
in the life sciences sector will often involve a theory or 
idea based on practical observations. Understandably, 
many individuals in this sector are academics and may 
have little previous commercial experience. They may 
have never before written a business plan or outlined 
financial projections. Company valuations and the broader 
equity journey may be completely alien and creating 
documentation to attract finances may be a new concept. 
There are of course many extremely commercially-
proficient individuals but there are also those who are not, 
so it could be important that an appropriate organisation 
has the experience and knowledge to be able to 
understand and interact with the academic voice. Without 
this due diligence, an investor could be biased towards a 
fantastic proposition from the more financially polished 
companies and be enticed to invest in propositions which 
are scientifically inferior but better marketed.

Ongoing management
A decent investment manager or venture capitalist will 
work with investee companies for the lifespan of their 
investment. This could be hugely beneficial and provide a 
company with a better opportunity to succeed for a number 
of reasons, including; mentoring, contacts and door-
opening, imparting of experience, commercial savvy, etc.  
By investing alongside a sector-experienced investment 
manager or venture capital, an investor could go some way 
to mitigating their investment risk.

Whether investing via an EIS portfolio or via an online self-
selection platform, investors should seriously consider the 
reassurance that investing alongside a sector-experienced 
professional could bring.
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BREAKING DOWN BARRIERS:
THE RISE OF TECHNOLOGY

David Lovell, Operations Director at GrowthInvest, looks at 
how advisers can use technology to meet client expectations 

As the technology-focused adverts try to move the 
collective focus and attention onto the very latest 
wireless tech offering, VR headset or the (ever-so 
slightly grating?) Alexa from Amazon, it is all too easy 
to shrug shoulders, switch media, and revert to the 
potentially slightly lower technology expectations of the 
current financial adviser workplace.   

However many times we hear talk of robo-advice, the 
rise of artificial intelligence within financial services, 
the all-consuming Internet of Things or similar, there is 
no escaping the fact that the tax efficient investment 
landscape for the adviser and their clients is usually quite 
some way from being on par with the technology now 
considered commonplace.   

Chasing HM Revenue & Customs or providers for hard-
copy paper forms arriving in the post is now foreign for 
many standard fund and pensions investments found 
on traditional adviser platforms, let alone what clients 
are beginning to experience and take for granted in 
their everyday lives. This potential disparity needs to 
be overcome very quickly if tax efficient and alternative 
investments are going to play the important role they 
should be in appropriate advised clients’ portfolios over 
the next few years. 

The alternative finance sector is booming and growing at 
a phenomenal rate, with over £3.2 billion invested, loaned 
or donated by over one million individuals in 2014/15. This 
was primarily conducted through online platforms, of which 
there are now well over 100 of in the UK marketplace.  

This was a mixture of P2P lending, equity crowdfunding and 
donations or rewards-based crowdfunding, and there is, of 
course, a growing institutional influence in these figures, 
particularly within the lending marketplace. While growing 
at a staggering rate of nearly 300% per annum, equity-
based crowdfunding already accounts for just over 15.6% 
of the total UK seed and venture-stage equity investment.  

This is a method of investing, lending or using otherwise 
latent cash assets that clearly has a wide and growing 
appeal to the UK marketplace, and is certainly extending 
beyond the younger generations into the traditional 
advised marketplace.   

Technology boom
These transactions are being conducted online, by the 
individuals themselves, on secure online platforms which 
make the process as seamless and painless as possible 
for the customer: the technology itself is expected to be 
safe, secure, and very easy to use, to the extent that it 
becomes invisible. This is not something that is the reserve 
of the tech-savvy “millennials”, but technology that is now 
welcomed and understood equally well by the pre- and 
post-retirement demographic segments that sit at the 
heart of nearly every financial adviser firm in the UK. 

“Any sufficiently advanced technology is indistinguishable 
from magic”, as goes an oft-quoted Arthur C. Clarke 
foresight quote from 1973. As we now finally get to a stage 
where technology can deliver the type of advances such as 
driverless cars that were until very recently the preserve of 
Clarke’s science fiction, we are faced with an end customer 
who has very quickly changing and liquid expectations of 
service levels, in every aspect of their life. 

These customers may not expect “magic” but they 
certainly expect technology to be near invisible. The liquid 
wealth is set behind these increasingly liquid expectations, 
and transparent, flexible technology is taken entirely for 
granted, even by those that are not necessarily using it 
themselves. 

Thus, we are not only contending with the need to identify 
those with liquid wealth, but also match those liquid 
expectations – and those that can do this  are coming 
out clear and demonstrable winners. This is not based 
on the particular technology used, but rather the use of 
the increasingly invisible technology as part of a wider 
customer offer. This is well demonstrated within the adviser 
platform marketplace, where the 15-plus platforms are now 
concentrated onto only a very few technology providers. 

Over the last decade or so the focus has been on 
how technology affects the “user experience”, and UX 
consultants have quickly become considered a staple in 
many product teams.  

This is starting to change and evolve as the user experience 
with the technology being satisfactory (at worst) is taken 
for granted, and the battle is about the overall experience 
of the customer both on- and off- line – the ‘customer 
experience’, or CX. 
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There Is this a return to the good old fashioned values 
of looking after the customer?  Something the financial 
adviser world has generally prided itself upon, at least for 
the most valuable clients.

Certainly these values, that of treating the customer as an 
individual, are at the very heart of any CX experience, but 
now we have the underlying technology and integrated data 
to ensure that the experience is equally tailored online, and 
allows the client to have a seamless experience however 
they are interacting, just as they would expect to with their 
current account or airline. Such things are notoriously 
difficult to measure but Forrester’s latest research from 
June 2016 suggests that across a number of different 
industry verticals, including investment management, 
there is an incredibly strong correlation between positive 
customer experience scores and revenue growth, with 
the higher scoring CX companies outperforming their 
competitors – in some instances - by up to seven times 
(over three times stronger growth in the investment 
management and finance industries).    

There are clearly other possible factors at play, but this is 
a trend that is repeated year on year, and makes perfect 
sense, where there is a reasonable element of choice for 
the consumer.  

The market 
The million-plus individuals figure referenced in the Nesta 
report potentially helps to frame a much wider possible 
universe for tax efficient investing in a landscape of 
low interest rates and increasingly stringent pensions 
caps. Indeed, at first glance the £330 million of equity 
crowdfunding confirmed by the same report in 2014/15 
seems to sit well alongside the record investment amounts 
of £1.82 billion (c.20% year-on-year increase from £1.5 
billion the previous year) flowing into EIS (with SEIS 
relatively static at £150 million), as confirmed by the latest 
HMRC figures for 2014/15.

Certainly the 3,200-plus (over 10% year-on-year increase) 
SMEs who benefited from this investment last year 
welcomed the investment and few would argue against 
SMEs having an even more vital role to play in the Brexit-
influenced economy. 

However, behind the headline figures, there lurks a 
possibly unpalatable truth that EIS and SEIS tax reliefs 
investments are only being used by a very small number of 
UK investors, with only just over 145,000 EIS subscriptions, 
from possibly as few just under 30,000 individuals. This 
would seem to point towards a disconnect, both with the 
many more investors who are looking for higher returns 
on their investments in the equity crowdfunding market, 
but not taking advantage of the government sponsored 
tax reliefs, but also with advisers not directing appropriate 
clients down this road.  There are over 2.5 million advised 
clients actively investing in the UK marketplace, and 
while this number will not include all of the 600,000 or so 
households with more than £1 million in liquid wealth, or 
indeed the 250,000 that earn more than £250,000 income, 
it will certainly include a significant percentage of them, 
many of whom should be considering such investments as 
part of their overall portfolio.   

The data, and the million figure would seem to suggest that 
many of them are already, but just not necessarily viewing 
them as part of the financial adviser part of their portfolio. 

There would seem to be a much wider marketplace 
amongst UK investors for tax efficient investments via 
EIS and SEIS, and it would be surprising if these type of 
investments, alongside other ‘alternative’ assets, do not 
become a very much more common part of a typical UK 
investor’s portfolio.   

The investor will not expect to have to manage these 
types of investments individually, and nor should they be 
restricted from being involved and interacting with this 
more tangible part of their investment portfolio should they 
choose to do so as their high expectations ensure that they 
do not face such restrictions in other areas of their lives. 

Technological advances are breaking down barriers 
- both real and perceived - across the UK investment 
marketplace. So much so, that UK investors will quickly 
tire of the restrictions associated with the archaic, paper-
based offline world that many feel should have been 
consigned to the twentieth century. It’s those platforms and 
providers with the foresight to embrace technology and 
really bring the potentially dynamic world of tax efficient 
investments to life, that the history books will be used by 
the modern investor. 
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KEEPING IT IN THE FAMILY: 
THE IHT CONUNDRUM

Ian Battersby, Business Development 
Director at Seneca Partners, looks at 
the conundrum facing advisers when 
considering business relief products as 
part of their clients’ estate planning

The looming spectre of inheritance tax (IHT) now 
hangs over almost 10% of the UK population if current 
statistics are to be believed; frozen thresholds, the 
ageing ‘baby boomer’ and long-time property owner 
population are real and increasingly substantial issues 
for advisers to deal with. 

Historically, the use of bloodline planning strategies, lifetime 
giving or fairly straightforward life policies were seen as 
more than adequate ways for estates to be protected 
against future IHT liabilities. But the act of physically 
passing assets away doesn’t work for many of those 
caught in the IHT net and the growing use of business relief 
(BR) strategies has gathered serious pace in recent years. 
Many of the more conventional estate planning options 
lack the flexibility to cope with the demands of longer life 
expectancy and the desire to retain access to assets while 
potentially mitigating the ravages of IHT has placed BR 
front and centre in more estate planning conversations 
than ever before. Problem solved then? 

Not the whole solution 
Well, assets which are BR qualifying after only two years 
is a great place to start as is the ability for investors to 
retain some measure of control over their assets and 
the theoretical ability to liquidate whole or part of their 
investment at any time. Attractive as those features might 
be, the adviser challenge comes in the vast array of BR 
products which need to be sifted in establishing all round 
appropriateness for their clients. And it is a vast array. 

Fortunately, there are some very decent product providers 
from which to select and unsurprisingly the norm for 
many advisers is to cast the net and include a range of BR 
products within a client’s portfolio as part of the planning. 
It does however go rather deeper, or at least it should do.

The first landing stage often involves the broad question 
of ‘AIM route’ or ‘unlisted route’. The issue deepens as to 
whether to choose specific BR products which are founded 
upon capital preservation and/or growth or whether the 
qualification which is obtained by an EIS investment meets 
the objective and where income tax relief was a key driver 
in the original decision. 

Prospects are, that having qualified through EIS and 

obtained initial tax relief and hopefully CGT-free gains, 
advisers then seek to advise a move to the potentially safer 
haven of a capital preservation type BR product. It requires 
a genuinely evolving strategy and a deep knowledge of 
what is out there.

AIM-listed assets can be volatile and can carry greater risks 
in the eyes of some and with the impact of Brexit and the 
election result in the US, there may well be more market 
turbulence to come. Making sure that IHT benefits are 
not lost by investment performance is highly pertinent in 
this context. However, there are generally better levels of 
corporate governance with AIM companies than might be 
the case with unlisted companies and amidst a substantial 
number of uninvestable companies on the market there 
are some solid performers too. The inclusion of ISAs has 
proved popular in many of the AIM offerings which all adds 
to the appeal. These are significantly different investments 
from stocks and shares ISAs however. 

Working with proven managers who have clear and robust 
company selection processes in this segment of the market 
needs no endorsement.

Unlisted companies
Alongside the AIM based offerings in the market is the 
ever popular unlisted company approach. Unlisted assets 
remain the dominant force in the BR market place and 
cover a wide range of trading activities including secured 
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lending, infrastructure, property development finance, 
renewable energy and forestry. The consistent theme 
across the majority of them is capital preservation and 
returns in the general range of 3-4% per annum. 

From a perception viewpoint there is a logic there which 
sits well with an investor community who prefer to see 
something a little more conservative at their stage of life 
and predictability is often touted as a reason behind it. 
There seems to be a ‘comfort logic’ for some investors 
in reconciling capital preservation with an asset which is 
largely uncorrelated. 

However, advisers must be cognisant of the generally lower 
level of transparency with this type of investment where 
it is much harder to benchmark performance and truly 
assess the underlying risks. Questions around the quality 
of the underlying trades and the risk /reward ratio should 
be essential features of the due diligence they undertake. 
Deals which are transacted at rates akin to equity risk and 
which end up in a ‘conservative’ portfolio with annual 
returns of 2.5% need to be flushed out. It is not wide of the 
mark to suggest that capital preservation and investment 
return are competing forces in a BR strategy and it is 
important that advisers look underneath the bonnet in 
order to establish the veracity of capital preservation within 
a product.

Apart from the speed of the qualification under BR and 
hence the shorter period to become effective, another 

key attraction is that of potential liquidity. The ability to 
take funds out to meet unforeseen costs or the funding of 
long term care is often a primary driver and may even be a 
self- contained strategy for some. Balancing liquidity with 
levels of return all adds to the puzzle for advisers and more 
pertinently how any such liquidity will be achieved. 

A pivotal role
The role of advisers in the selection process and their 
understanding of the complexities of their clients’ 
circumstances means that their role overall is pivotal to 
say the least. For this reason, many providers insist on only 
accepting advised business to ensure that investors have 
an appropriate level of understanding and that products 
are suitable for the intended purpose. This in itself sets 
down a marker for the complexities of the market and 
the risks involved apart from the challenge of finding the 
correct balance from the offerings available. 

Without a shadow of doubt, the use of BR products is 
an excellent medium for a rapidly increasing number of 
private investors and while it is clearly not for everybody, 
the reasons for its appeal are fairly plain to see. However, 
investors must appreciate the detailed planning and advice 
which their advisers must undertake in bringing this to the 
table as an appropriate option. At the same time advisers 
will not underestimate the depth of the due diligence 
required of them in sifting the array of options available to 
them in pursuit of the most appropriate solution.  



VCTS: BACKING BRITISH BUSINESSES
AND BOOSTING THE ECONOMY

Annabel Brodie-Smith, Communications Director at the Association of 
Investment Companies, explains how VCTs are feeding the fledging economy

Looking back over the course of 2016, it seems the 
stock market began the year way ahead of us - well 
aware, it seems, that uncertainty was in store.

But I don’t think anyone foresaw just how dramatic a 
year we would see, with the unexpected having a habit 
of becoming reality. Leicester won the Premier League 
(great news for anyone who likes to see an underdog come 
good), the UK voted for Brexit and Trump is President. Yet 
the UK stockmarket, at any rate, appears to have ‘moved 
on’ (for now at least) and appears relatively sanguine.

Nevertheless, in these uncertain times with plenty of 
economic challenges ahead for the UK, it’s worth taking 
a further look at the value VCTs bring to the UK economy. 
VCTs are providing vital finance and expertise to smaller 
British companies. They are targeting the finance gap for 
small and medium enterprise, commonly estimated as 
between £2 million and £10 million. 

Indeed the AIC has analysed 409 companies which received 
VCT investment and published the results: Feeding the 
Fledgling Economy: VCT 2015 Investment Review.  

The results are an eye opener, and also perhaps provide 
something of a silver lining to the current uncertainty. I 
say this because it brings home what a dynamic place the 
UK can be, what immense intellectual capital we have, 
and more to the point, how VCTs are enabling British 
businesses to harness this intellectual capital to make a 
real positive difference, not just to investors, but for society 
and the economy as a whole – precisely what they were 
intended for. And at a time when active management 
is increasingly under the spotlight, investors looking for 
truly active managers need look no further: two thirds of 
companies supported by VCT money in 2015 had a VCT 
representative join the board.

Securing investment to grow
Entrepreneurs can often struggle to secure finance to grow 
their businesses. VCTs make a real difference by providing 
money which would otherwise not be available. They pool 

the savings of retail investors, many of whom would not 
have the skill or experience to identify businesses with 
growth potential. Investors benefit from due diligence 
undertaken by VCT managers to check that investments 
are what they seem. The fund structure means that 
investors do not put all their eggs in one basket but invest 
in a portfolio of companies.  

In 2015 alone, the VCTs surveyed in the AIC report 
provided £225 million of funds to 115 SMEs. The average 
initial investment was £2 million and the average follow-on 
investment was £1.5 million. Some 44 deals (totalling £131 
million) were in companies that had not previously received 
VCT funding and 71 transactions (£94 million) provided 
follow-on investments. Follow-on funding allows VCTs to 
respond to the changing needs of investee companies as 
they grow.

In the AIC report the top sectors supported received £114 
million, invested into 50 companies, which amounted to 
just over half of all VCT funds provided in 2015. Those 
receiving the greatest support were: business services, 
digital, creative and information services, retail and 
manufacturing. Other sectors receiving significant levels 
of investment included health and social care, financial 
services and information technology. 

In 2015 there was significant continuity and investments 
were broadly targeted on the sectors which had been 
supported in previous years.

But it’s not just a numbers game. When you look beyond 
the statistics, it really brings home what a crucial role the 
VCT sector brings to SMEs.  

Take DYSIS Medical Limited, for example, which develops 
products for early diagnosis of cervical cancer – with a 
detection rate of 90% compared to the current standard 
50% rate.  Albion VCTs invested £5.1 million between 
2009 and 2016, helping the company to secure regulatory 
approval in Europe and America, with its technology also 
now used in Asia. 
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In fact the export levels shown in the AIC survey 
hammer home the scope for growth we are seeing 
in SMEs: 194 companies reported exports with a 
value of £1.2 billion – a massive 40% of their total 
sales, and indicative of their potential value to the 
UK economy. The top sectors for VCT backed SMEs 
were in business services, retail, health and social 
care and manufacturing.

Another example of the VCT sectors impact is 
AVID Technology, which produces systems to 
improve vehicle efficiency and reduce emissions. 
NVM Private Equity VCTs invested £2 million in 
July 2016 to help AVID expand its engineering and 
manufacturing programme, and fund its research 
and development programme.

Research and development 
In fact, recent HM Revenue and Customs research 
found that three-quarters of SMEs supported 
by VCTs (or EIS) have undertaken some form of 
innovation as a result of their investment. This 
was reflected in the AIC’s survey findings, as 37% 
of SMEs reported research and development 
expenditure during 2015. During 2015 VCT-backed 
SMEs invested £181 million in R&D. The average 
amount dedicated to R&D was £1.19 million per 
company.

Stimulating high levels of job creation
Of course VCT investment is risky and not all 
VCT-backed companies will be a success, but 
the performance of VCT backed businesses is 
impressive nevertheless. Over 20,000 new jobs 
have been created across the country by SMEs 
covered in the survey, with an average of 60 jobs 
created per company since VCT investment. Where 
VCT investment has been in place for over five years 
the average increase in jobs was 103 per company. 
Whilst 13% of SMEs in the study reported fewer 
employees post VCT investment, 71% reported an 
increased headcount.

Value for money
The government is the largest single investor in 
VCTs via the tax reliefs it provides. It is essential 
that the scheme delivers value to the taxpayer. 221 
companies within the sample disclosed that they 
paid £243 million in tax during 2015. The total of 
VCT investment made into these SMEs amounted to 
£674 million. These companies therefore paid more 
tax in 2015 that they received via the initial tax relief 
received by retail investors in VCTs. This is a strong 
indicator that VCTs offer value to the taxpayer.

Looking ahead
If there was uncertainty at the beginning of last year, 
it seems likely that we’ll start 2017 with more of the 
same. It seems uncertainty, for now at least, is the 
new normal. And perhaps we will need, more than 
ever, dynamic businesses that can hold their own – 
not to mention brave backers and investors who can 
help them along the way. I have no doubt that VCTs 
will play their part.

DISTRIBUTION OF JOBS ACROSS 
COUNTRY SINCE VCT INVESTMENT
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SEIS: 5 STEPS TO INVESTING

Worth Capital co-founder Matthew Cushen details how 
the company spots potential investments

Investing in start-up businesses has exploded 
over the last four years; the introduction of seed 
enterprise investment scheme (SEIS) reliefs attracted 
more investors. 

This in turn attracts businesses looking for equity funding, 
but also the underlying number of start-ups has blossomed, 
as has the visibility of deals through crowdfunding 
platforms and organised angel investment syndication. 
Now many more financial advisers and wealth managers 
are exploring seed investing. Often prompted by clients 
that are interested, or are already investing independently.

My business partner and I have been seed investing for 
over 12 years – well before it became mainstream. We’ve 
had some success and collected some battle scars. My IRR 
(internal rate of return), unaudited, is 52% per annum over 
that time. We found ourselves codifying our investment 
philosophy into five questions – and then starting an SEIS 
fund on the back of it. 

Question 1: how do we access many 
potential investments then efficiently 
distil the best choices?
Of course, the more frogs you kiss the better the chance of 
unearthing a prince. As we became more experienced we 
started to appreciate that it takes 60 to 75 business plans 
to end up with an investment that really excites us (even 
if they have supposedly been pre-vetted by an agent). 
Many will be scanned quickly and binned, whilst with 
others it’s important to remain positive minded into a more 
detailed exploration. 

From this question we created a competition – The Start-Up 
Series – that is promoted by startups.co.uk, unsurprisingly 
a ‘go-to’ website for entrepreneurs to gain advice. Open for 
entries for 14 days each month, this creates around 100 
entries per month, and growing. There are plenty of frogs 
but generally we take around 25 businesses into a more 
considered evaluation, culminating in spending half a day 
with half a dozen businesses. This gets us under the skin 
of the team, proposition, plan and in most cases helping to 
create new opportunities.

Question 2: how can the selection criteria 
increase the proportion of successful 
businesses and reduce failures?
Without holding decisions to account with objective criteria 
it is easy to find false positives to validate unobjective 
feelings or emotions. As we often invested as a pair of 
mates, we developed a simple scoring system to reconcile 
our judgements. It’s based on five broad criteria (team; 
market; big idea; marketing & communications; business 
model & finance). Each criteria is supported by a detailed set 
of questions and assigned a weighting. As we developed 
this we gained more confidence in our decisions.  

When we set up the competition series we adapted the 
criteria a little and developed an online platform. This makes 
it easy for a wider group of judges to score independently 
and blind to the others, then to gather the scores across 
judges for further conversation, when we focus our time on 
where there is divergent opinion. 

Question 3: how can we ensure valuations 
reflect risk appropriately?
While SEIS tax reliefs are attractive for investors, some 
seem to have forgotten that they are there to compensate 
for the high risk of investing in very early stage start-ups. 
Over time, valuations have increased, the benefit of the 
reliefs going to entrepreneurs rather than as risk mitigation 
for investors. Crowdfunding platforms are culpable here as 
valuations are set for largely unsophisticated investors, with 
many of the valuations quoted, and sometimes achieved, 
out of kilter with an objective perspective on potential 
exit returns and the risks. The media also skews investors 
and entrepreneurs sense of what is sensible. Naturally 
they focus attention on the outliers - often US-based, 
tech businesses with global potential and aspirations of 
becoming the elusive unicorns. While some of the tech 
valuations are realistic and have delivered remarkable 
returns, there is plenty of bubble behaviour and too many 
solutions desperately searching for problems to solve – a 
recipe for cash burn with no returns. 
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We have a SEIS fund that investors can join that invests in 
the winners of our monthly Start-Up Series competitions. 
One of the advantages of spending a half day digging 
into a business is that it is then possible to have a properly 
informed and sensible conversation about the valuation at 
which our fund will invest. We share benchmarks, stress 
test the valuation logic and help entrepreneurs look ahead 
to future rounds. We are looking for fair valuations for both 
parties (occasionally we have even suggested a higher 
valuation). Sometimes we disagree on valuation and part 
company before this half day but we are delighted that 
no entrepreneur has refused our valuation after the more 
informed conversation.  

Question 4: how can we construct a portfolio 
across companies and sectors?
Inherently, seed investing has three outcomes - fail 
completely, mature into a sustainable company but with 
no exit or growth and exit at a significant multiple. So it is 
essential to create a portfolio to increase the chances of 
liquid returns. The maths will work if several investments are 
in one narrow sector but the portfolio will be more effective 
if spread across sectors. The tension here is between 
sticking to one or more sectors where the investor has 
expertise or going broader – where the positive portfolio 
impact could be mitigated by a negative naivety of what it 
takes to succeed in the sector.

We set the scope for our competition series very 
deliberately: ‘products and services we buy and the ways 
that we buy them’. The competition is for consumer 
businesses as my partner and my expertise is in consumer 
and retail innovation and brand building. These are the 
investments we back ourselves to spot and the businesses 
we can help grow, but the scope is also deliberately 
wide so that an investor builds a portfolio across many 
consumer sectors. 

Question 5: how are the start-ups being helped 
to reduce risk, accelerate growth and achieve 
maximum value?
One of the advantages of angel investment syndicates is 
that generally one of the investors will have some expertise 
in the category and will step up to representing other 
investors as an investor director. This is completely missing 
with crowdfunding. This can be a heavy commitment for 
the investor director and their expertise can be a bit hit 
and miss, but the best investor directors are an incredibly 
powerful help to the businesses and investors they serve.  

Just like the private equity model, any investment made 
by the Start-Up Series SEIS Fund come with an investor 
director for at least two years. This is not just representing 
investors as a formal director, it is also to support the 
entrepreneur with experience, expertise, an extensive 
network and sometimes emotional support. This is not 
putting the business into a pre-prescribed mentoring 
process, but flexing the help to times when they need 
it most. 

These five questions have emerged over 12 years of 
seed investing. Defining them led to the design of our 
Start-Up Series competitions to unearth high performing 
investments for the Start-Up Series SEIS Fund One. 
Naturally we’d be delighted for investors to join the fund, 
but we’d also be delighted if the same questions prompt 
other ways to achieve a high return on investment in an 
inherently risky investment class.

The Start-Up Series SEIS Fund One, 
managed by Amersham Investment 
Management, is a £2.1 million fund 
investing in 12 monthly winners of the 
Start-Ups Series, along with two other 
discretionary investments. The minimum 
investment is £10,000. Find out more here: 
www.worthcapital.uk

ADVERTORIAL
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TAX JUST GOT MORE TAXING: 
DEALING WITH CHANGES TO IHT

Stuart Lewis, Head of Tax Efficient Investments at Octopus Investments, 
looks at the impact of the new main residence nil-rate band

It seems almost a lifetime ago now, but back in 2010 a 
fresh-faced George Osborne indicated that he wanted 
to increase the inheritance tax (IHT) threshold to £1 
million. However, it wasn’t until after the 2015 general 
election that he got to put those plans into motion and 
from 6 April 2016, his proposed changes will slowly 
start to come into effect. 

Alongside the existing £325,000 nil-rate band, the new 
‘residence nil-rate band’ (RNRB) to be claimed on estates 
will start at £100,000 per person, increasing by £25,000 
annually until 2020, when the £175,000 per person 
maximum will be reached. After that, it is expected to 
increase annually with inflation.

The intention is that the combined reliefs will eventually 
allow married couples and civil partners to pass on assets 
worth £1 million, including the family home, without paying 
any IHT. With a significant amount of people’s wealth in the 
UK still very much tied up in their home, the rule change 
is clearly a positive step in the right direction for many. 
However, the RNRB comes with several caveats, meaning 
that for most clients, achieving the headline “£1 million IHT-
free” figure could be much harder than anticipated. 

The caveats
As the name suggests, the RNRB can only be claimed on 
a property that was at one time the home of the deceased 
and is left to the deceased’s children or grandchildren. It 
can’t be claimed if the deceased had no direct descendants, 
or planned for their home to be left to someone else. 
In addition, the property will have to be worth at least 
£175,000 per person, or £350,000 per couple, in order for 
the estate to benefit in full. 

To leave a completely IHT-free £1 million estate, clients 
would have to be part of a married couple or civil partnership 
that has done no previous estate planning in the last seven 
years. But to prevent the very wealthy from benefitting, 

the RNRB will be reduced by a rate of £1 for every £2 by 
which the estate exceeds £2 million. The relief is removed 
completely by the time the estate reaches £2.35 million. It’s 
also worth noting that for some people the rule change is 
too late, as well as too little. Anyone who disposed of their 
property before 8 July 2015 – for example, because they 
are in residential care or living with their children – will not 
benefit from the new allowance at all. While the government 
wants to introduce protection for those who downsize their 
residence during their later years, those who have already 
sold their property to move in to care, or couples who have 
moved into a residence worth less than £375,000 will not 
be entitled to benefit from the new relief in full.

Advice needed
Given the complexities, advisers can expect more people 
seeking help on how to maximise the inheritance they can 
leave behind for their loved ones. With life expectancy on 
the rise and the unpredictability of later years and cost of 
potential care to consider, the challenge for many people is 
knowing how much to place into an inheritance pot. There 
are a number of options, such as investments that qualify 
for business property relief (BPR), which has been part of 
government legislation for 40 years. Whereas making a 
gift or putting assets into trust can take seven years before 
they become fully IHT-exempt, shares in a BPR-qualifying 
investment become exempt from IHT after being held for 
just two years, provided the shares are still held at the time 
of death. 

Advisers will, of course, need to remind clients that BPR-
qualifying investments are not without risks, and shares 
in BPR-qualifying smaller companies can be more volatile 
and less liquid than shares on the main market of the 
London Stock Exchange. Also, whether the investment 
qualifies for BPR at the time of death will depend on the 
companies maintaining their BPR qualifying status. HMRC 
will consider a claim for BPR based on the facts when a 
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claim is made, including the relevant legislation in place at 
the time. IHT exemption is assessed by HMRC on a case-
by-case basis when an investor dies. Until this happens, it 
cannot be stated for certain that a particular company, or 
even a portfolio of companies, will qualify for BPR. Because 
of this, it makes sense to do your due diligence and 
consider the merits of companies with a long track record 
of managing investments in BPR-qualifying businesses.  

Any measures introduced to ease the IHT burden for 
families are welcome. For the majority of people looking to 
undertake IHT planning, the RNRB may only keep pace with 
the increase in the value of their estate, if at all. Even with 
the uncertainty of Brexit, a significant number of couples’ 
homes are likely to exceed the £1 million threshold by the 
time the change comes into full effect in 2021.  

In fact, according to the most recent report from the Office 
of Budget Responsibility, IHT receipts are expected to keep 
rising over the next five years, from £4.6 billion in the last 
tax year to £5.7 billion by 2021/22. An estate that currently 
appears to fit comfortably within the thresholds could – in 
a fairly short timeframe – grow to exceed the proposed 
limits, leaving a potential IHT liability where none had been 
expected, or indeed planned for. In short, there remains a 
very real need for many people to seek advice on how to 
maximise the inheritance they can leave behind for their 
loved ones, and it makes sense for clients to plan now for 
the potential growth in their estate over the coming years. 
The onus is on advisers to help clients understand how the 
rules will affect them, while helping to reassess their estate 
planning requirements. The more estate planning options 
available to your clients, the better. 
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SPOTLIGHT ON 
FUTURE INVESTMENTS: 
NEXT GENERATION 
TRANSPORT

Miles Kirby, Director of Growth Investments 
at Oxford Capital, looks at the investment 
opportunities in the next generation of transport

If you showed a car from today to Karl Benz, who built the first 
internal combustion engine car, he would recognise most of the 
mechanical components. What would amaze him would be the 
control, instrumentation and entertainment electronics. But 
over the next 15 years the car as we know it, and the ways we 
use it, are set to change even more dramatically. 

Self-driving cars are a great example of the disruption that lies 
ahead. Google’s self-driving car has so far clocked up more than 
1.5 million miles. When the technology becomes mainstream, 
no longer will a tired, distracted driver have to pilot a vehicle and 
potentially be a danger to themselves and those around them. 

The cars will be able to park themselves too, after dropping off 
their passengers, changing the way that vehicles could be stored in 
cities. And if humans are freed from driving, billions of hours will be 
made available for more productive pursuits.

The vehicle insurance space will also be radically reinvented. 
A car manufacturer may indemnify the driver while under the 
control of their self-driving systems. Drivers might only have to 
insure themselves for those times they decide to take control of 
the vehicle.

These new cars will start to become more software and less 
hardware centric. They will require over-the-air software updates 
to add new features and improve the self-driving program (sharing 
the learning of the crowd to enhance safety, fuel efficiency, comfort 
and security) all without the need to take the vehicle into a dealer. 
This will dramatically reduce the cost of recalls and enable a much 
more compelling user experience (in the same way your iPhone 
feels refreshed and adds new features with each major update). 

With this new over-the-air capability security will become critical. 
We simply can’t allow a terrorist to hack into multiple cars of one or 
more manufacturer and direct the cars to drive into the centres of 
populations. This security will also be part of a larger need to secure 
all connected devices (cars, drones, phones, etc.). In this space 
there is an opportunity for a centralised, trusted source to provide 
encryption keys and authentication/verification. 
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Business opportunity 
I recently met with an expert in the field of quantum 
computing who was also building human-scale flying 
drones. His view is that quantum computing will be able 
to crack all current encryption within the next 15 years, 
creating a need for completely new forms of encryption 
and security. This is probably a topic for another day, but 
if his thesis is correct, developing the next generation of 
encryption could be a huge business opportunity.

The part of the population who are now coming on line as 
users of cars have a very different view of vehicle ownership 
than the older generation. Those living in large cities look 
at car ownership as out dated. Why own a car when I can 
use Uber or public transport to get me where I need to go? 
If I need a car or van to move flats or drive to the beach I 
can rent one and then return it without the headache of 
ownership. The status symbol of the car is not something 
that this generation see value in.

The model for vehicle usage has changed over time from 
a purchase to leasing and effectively renting a car for 
two-to-five years. In these models the owner or renter 
has 100% of the usage of the vehicle but this seems 
increasingly inefficient. 

Why buy your own car, pay for the maintenance, insurance, 
depreciation, parking, cleaning for a vehicle that you only 
use 5% of the time. Connected and self-driving vehicles 
will also help enable this shift blurring the line between 
vehicle ownership, renting and taxi services. 

With sophisticated sharing applications users will be able 
to select the vehicle that suits their need for that journey i.e. 
one person, seven people, cargo carrying, long distance 
luxury or local economic transport. The car will come to 
you, take you to your destination before it heads off to its 
next assignment eliminating the need for parking. 

This will reduce the cost and improve the experience for 
the user while also increasing the utilisation of the vehicle, 
reduce congestion and parking issues. At the same time 
enabling higher revenues and profitability per vehicle for 
the car manufacturers or scheme operators.

Electric car race
On the topic of fuel and pollution I believe electric drivetrains 
will be required in dense city areas. There needs to be an 
orderly transition to electric propulsion and this is likely to 
include electric only cars for use in the cities and hybrid 
vehicles that can operate in pure electric mode in cities and 
switch to hydrocarbon fuel outside cities to increase the 
range of cars and delivery vehicles. 

This shift is already causing major changes in the 
automotive space with players such as Tesla capturing a 
significant market share with their electric only vehicles. 
With the launch of their mainstream Model 3 they will 
have a product right in the core most profitable area for 
the existing original equipment manufacturers (OEMs). 
Formula E is an all-electric race series that is also working 
hard to add some sizzle to the electric car space. They have 
races in major city centers around the world with all electric 
race cars, showing that electric cars can be exciting. 
Formula E have a number of major OEMs on board using 
the series to develop and promote their electric car and 
powertrain solutions.
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RISK EQUALS REWARD: HOW EARLY 
STAGE INVESTMENT PROVIDES BANG 

FOR YOUR CLIENTS’ BUCKS
SyndicateRoom Chief Executive Gonçalo de Vasconcelos weighs up the 
generous rewards offered in early stage investing with the increased risk

2016 was a year to remember but not one any of us 
could have anticipated – UK trade and investment 
continues to creak under the strain of Brexit pressures 
and, for investors, these remain testing times.

Performance from traditional assets remains sluggish, 
markets are volatile and as more uncertainty lies ahead, 
investors have found themselves in an environment 
hampered by stifled liquidity and dwindling returns. In 
these conditions it comes as little surprise that traditional 
investment channels aren’t cutting the mustard when it 
comes to generating the returns investors want and need. 
And where traditionally safer havens like property, bonds 
and oil have slipped, investors are averting their gaze from 
the main markets and looking to early stage companies as 
an attractive alternative. So, what does this mean in real 
terms?

Beyond the mainstream 
Now more than ever, investors are waking up to the fact 
that it’s time to look beyond the mainstream. We are 
seeing a marked shift in the mind-set of investors who, 
driven by low returns, are seeking to take on more risk. A 
recently published research report by SyndicateRoom - 
which analysed sentiment and expectations of more than 
1,000 retail investors alongside five years of early stage 
company growth data – revealed that risk appetite is rising 
among UK investors, with 39% actively looking to take on 
more risk. And as the chase for better returns continues 
to prey on the mind of investors, it looks as though early 
stage investments are winning the footrace, with many 
recognising early stage equities as the route to greater 
gains. Almost two-thirds of investors have been prompted 
to increase their exposure to early stage businesses by the 
prospect of generating higher returns in the long term. And 
this is matched by the facts on the ground, with investment 
in early-stage companies having grown more than six times 
faster than that of the FTSE all-share index, since 2011.

Is this a smart move, you might ask? It looks to be, when we 
consider the numbers:

Analysing almost 600 businesses, our research found 
that early stage companies saw a 33% CAGR (compound 
annual growth rate), compared to just  5% for London 

Stock Exchange Main Market companies. So as investors 
look for alternative routes to better returns, it is early 
stage businesses which offer the roadmap – and this is 
fast becoming the direction of choice. Another major 
motivation for this shift is driven largely by tax gains, an 
attractive bonus built-in to early stage investing which can 
make the economics more compelling. 

To find good investment opportunities, investors are now 
willing to be more open, and tax-efficient structures are 
enabling them to do so. EIS are a strong example.

EIS encourage investors to finance comparatively riskier 
seed and early stage companies by offering a host of 
advantages, including income tax relief of up to 30% of the 
investment and capital gains exemption, not to mention 
a loss relief which can be as high as 31.5% of the total 
investment. And this is spurring investors to look to early 
stage equities to boost their returns. In fact in our research 
we found that tax incentives have a major positive impact 
on early stage investment, especially among younger 
investors (aged 18-30), where nearly 75% were more 
willing to invest because of SEIS and EIS relief.

Highly valuable tax reliefs for investors, SEIS and EIS 
schemes remain a vital stimulus for SME funding. In 
recent years, technology and service sector companies 
have received the majority of EIS funding, allowing many 
of Britain’s fintech start-ups to flourish. SyndicateRoom’s 
governing principles are to help more entrepreneurs 
secure the necessary finance to achieve their business 
dreams, by making investing an easier and more 
transparent process for both the investor and the business 
owner seeking financing. Our unique investor-led model 
lets retail investors invest in a diversified portfolio of early 
stage equity investments, on the same economic terms as 
the institutions and elite fund managers.

Appetite for risk 
However, as alternative investment models sweep across 
the mainstream, one question gnawing at investors 
remains – what’s my level of risk?  Specifically, at what 
tipping point is the prospect of higher, long-term returns 
worth taking on a slightly more risk. Where risk is the 
question, diversification is the answer. 
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A recent study conducted by Intelligent Partnership has 
revealed 28 companies was the minimum portfolio size 
required to have a 95% chance of backing at least one 
company returning 10x or more. Traditional EIS funds 
typically hold only five to 10 investments usually focused 
on a specific sector, as such there is significant room for 
improvement in terms of enabling investors to better 
spread and manage their risk capital. In a bid to do so, 
SyndicateRoom has recently launched its own EIS fund, 
Fund Twenty8, which offers investors a smart way to build 
a much larger portfolio of investments, across a broad 
range of sectors. The fund invests in at least 28 companies, 
spreading risk exposure across sectors, asset classes 
and companies of varying market caps. And rather than 
relying on a single fund manager, investments are sourced, 
structured and automatically invested alongside business 
angels, venture capitalists and other lead investors.  When 
introducing newer, earlier stage investment alternatives it 
is integral to maintain a process that is open, transparent 
and can reassure the investor that their interests are kept 
first, so as to enable the end investor to best manage their 
investment risk whilst chasing higher returns.

In a cautious, volatile investor environment, where concerns 
of investor demand and liquidity continue to thwart 
ambitions to come to market, early stage investments 
offer a genuinely attractive solution, matching successful 
companies looking to raise financing with investors 
seeking the higher, longer term returns which traditional 
assets classes seem unable to yield. And investors are now 
waking up and smelling the coffee. 

Low returns from the banks and ongoing challenging 
conditions has urged investors to look further afield to 
investments which they would have previously had little 
awareness, knowledge or incentive to seek out. And EIS is a 
significant enabler in helping achieve this. Alternative, early 
stage investments are fast being perceived as the trendier 
assets classes of the investment world, with bonds and 
stocks failing to produce returns. 

And as the City ditches suits for jeans and the tech giants 
set up camp in the Square Mile, we know all too well that it 
doesn’t take much time for the alternative to become the 
mainstream if the returns are high enough.
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Highlighting some of the key offerings currently available to IFAs
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The Deepbridge Technology Growth EIS represents an opportunity for investors 
to participate in a portfolio of actively-managed growth-stage technology 
companies, taking advantage of the potential tax benefits available under the 
Enterprise Investment Scheme. The Deepbridge Technology Growth EIS is 
a diversified portfolio of actively managed high-growth companies seeking 
commercialisation funding.  The Deepbridge EIS invests in companies that 
have a proven technology, clear intellectual property and are operating in a 
high growth/high value market sector. 

Focused on investing in high growth companies that are seeking to 
commercialise and expand, specifically in three sectors:

• Energy & resource innovation;

• Medical technology

• IT-based technology

The target return for the Deepbridge Technology Growth EIS 22.9% p.a. over 
a minimum of three years; representing mid-case capital growth of 160p 
returned for every 100p  invested.  To ensure maximum tax efficiency for the 
investor, the Deepbridge EIS is entirely investor-fee free at point of investment. 

T. 01244 746000
www.deepbridgecapital.com

Deepbridge - Technology Growth EIS

Amount to be Raised: Uncapped

Open
01/08/2013

Close
N/A

EIS

‘Funny Cow’ has already been acquired by Entertainment One, the distributor 
behind ‘12 Years a Slave’, ‘The BFG’ and ‘Spotlight’ guaranteeing wide 
distribution of this major UK comedy drama. As well as Freeman and Peake 
cast includes Stephen Graham (Boardwalk Empire), Vic Reeves and more. 

EIS investors can expect a 20% premium on their investment return a high 
position in the recoupment ‘waterfall’ of incoming revenue and exclusive 
benefits such as set visits, red carpet premiere invites and screening. Gizmo 
Films, a highly experienced film finance company led by private equity & EIS 
specialist Peter Dunphy, has selected ‘Funny Cow’ on behalf of its investors 
due to the strong return schedule, top name cast and guaranteed distribution. 
Production takes place between November 2016 and May 2017. 

Suitable for self certified sophisticated and HNW investors only. Gizmo Films 
works with HMRC approved SEIS and EIS firms only. Financial partner Brown 
McLeod & Legal Partner Lee & Thompson. Banking partner Barclays Bank. 

T. 020 7233 7602
E. info@gizmofilms.com

www.gizmofilms.com/funnycow

EIS Investment in forthcoming Martin Freeman & Maxine 
Peake Film

Amount to be Raised: £560,000

Minimum Investment: £10,000

Open
21/09/2016 

Close
05/04/2017 

EIS

Through the Oxford Capital Growth EIS, investors can build a portfolio of 
shares in 8-12 companies over a period of roughly 12 months. Each portfolio 
company should be eligible for EIS reliefs, including 30% income tax relief 
and tax-free gains.

We invest in small businesses seeking to solve big scientific, technological 
or  commercial problems. Our current portfolio includes companies in 
sectors  including games development, eCommerce, digital healthcare 
and artificial intelligence.

We work closely with our investee companies, helping to accelerate commercial 
development with the aim of achieving a profitable exit, usually through either 
a trade sale or a stock market listing. The Oxford Capital Growth EIS targets a 
return of 2.0x the amount invested (net of applicable fees and not including 
the impact of EIS tax reliefs), aiming to return the majority of proceeds 4-6 
years after initial investment.

T. 01865 860 760
E. investment@oxcp.com

www.oxcp.com

Oxford Capital Growth EIS

Amount to be Raised: N/A

Minimum Investment: £25,000

Open
Evergreen 

Close
Evergreen 

EIS
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TIME:EIS Shipping invests in dry bulk shipping, offering investors an asset 
backed opportunity in a global industry that has been established for 
thousands of years. Shipping is a sector recently identified by the Government 
as vital to the UK economy and one it is keen to support.

Targeting a base case return of £1.27 for each net 70p invested, this non-
contentious business model makes TIME:EIS Shipping an excellent fit within 
the EIS regulations – which is why advance assurance from HMRC has already 
been granted.

TIME:EIS Shipping has an initial capacity of £20 million, after having raised 
its full £5 million for its first tranche in the 2015/16 tax year, tranche 2 is now 
open for investment in the 2016/17 tax year. Alongside our specialist EIS team, 
support is provided by third parties with substantial experience in shipping.

Key information for TIME:EIS Shipping

• Asset backed, with investment realisation expected within 4-5 years

• Each vessel purchased without use of debt, thereby reducing the overall 
risk profile

• Highly rated by independent researchers

• Minimum investment £10,000

TIME:EIS Shipping

T. 020 7391 4747
E. questions@time-investments.com

www.time-investments.com

Amount to be Raised: £20m

Open
December 2015 

Close
At Capacity 

EIS

The Mariana Waste Management EIS is a capital preservation focused 
solution. The service will invest in companies that provide waste management 
solutions to local Government. 

Certain types of waste contain known pathogens which increase the risk 
of human infections. As a result local councils are required to ensure the 
waste is subject to controlled disposal. Current methods are limited and are 
increasingly expensive.

Our Investee Companies will be installing assets which process and dispose 
of waste on council land and will offer the service to local councils for 20-
30% less than the cost of currently available options. The assets consist of 
an anaerobic digestion process and a waste water treatment process, which 
safely treats the potentially hazardous waste.

Mariana’s investment team aims to contract with local councils, under secure 
long-term agreements, for a minimum amount of waste that the Investee 
Companies will process at a price that is fixed and indexed to a recognized 
inflation measure. This allows the councils to secure long-term savings to 
their waste management costs and should provide the Investee Companies 
with a long-term, predictable revenue stream.

Mariana Waste Management EIS

T. 020 7065 6699
E. enquiries@marianainvestments.com

www.marianainvestments.com

Amount to be Raised: £5m

Minimum Investment: £25,000

Open
14/11/16

Close
31/03/17 

EIS
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Open Offers

The Fund offers a diversified portfolio of Film, Television and Video Games 
production companies while targeting capital preservation through a 
combination of EIS tax relief, production credits and pre-sales, thus mitigating 
investors’ downside.

The principals of Hindsight have over 10 years of media finance experience 
and have collectively raised over $500 million for 50 film and television 
projects on both sides of the Atlantic. The team has access to the top end 
of independent entertainment markets in the UK, EU and US, working with 
production houses such as Scott Free, Anonymous Content, Playground 
and Imaginarium.

The management team have a long-standing media track record, with an 
annual average return of 34% over the last 5 years, which includes 7 EIS 
investments which have returned an average of 1.2 x. Recent projects have 
included The King’s Speech, The Guard, Chef and Wolf Hall.

The exit timeframe is 3 to 4 years and the Fund will be targeting a return of 1.2 
x, equivalent to an IRR of 10% (including EIS tax relief).

T. 020 7843 0470
E. hindsight@enterprise-ip.com

www.enterprise-ip.com/hindsight

The Hindsight Media EIS Fund

Amount to be Raised: £25m

Minimum Investment: £10,000

Open
01/11/2016 

Close
03/04/2017 

EIS

Investing alongside Imbiba in a series of bar, restaurant,event, catering 
and hospitality businesses across London, investors benefit from Imbiba’s 
exceptional experience and high performance targets.

Imbiba have consistently delivered significant value to shareholders - over the 
past 18 years they have achieved an average IRR of 35% from 10 previous EIS 
exits, (excluding the benefit of EIS relief).

The Fund will be investing in three existing companies together with a new 
project, with the result investors should receive their EIS 3 certificates shortly 
after investing.

The hurdle for the management incentive is believed to be the highest in the 
EIS sector - and is only triggered once investors have received a return of £1.50 
for each £1 invested. In addition, Enterprise and Imbiba will be investing up to 
£200,000 per investee company.

The Fund is targeting a return to investors of 2.5 x cash, equivalent to an IRR 
of 34% over 4 to 5 years.

T. 020 7843 0470
E. imbiba@enterprise-ip.com

www.enterprise-ip.com/imbiba

The Imbiba Leisure EIS Fund

Amount to be Raised: £10m

Minimum Investment: £10,000

Open
31/10/2016 

Close
03/04/2017 

EIS

• Approved EIS Fund with 70% Protection 

• Investing into qualifying Film & TV productions

• Protection is taken in the form of unsold territories, Government Tax Credits 
or guarantees

• £2m raised in 2015/16

• Built and run by a team with enviable business and industry experience 

• Team has deployed £60m+ since inception 

• Over 115 projects at various stages of development and financing 

• BAFTA and Oscar winning producers and directors 

• A List cast attached  such as Orlando Bloom, Bill Nighy, Sir John Hurt, 
Charles Dance, David Tennant and Martin Freeman

• Shortlisted TWICE CONSECUTIVELY for the ‘Game Changer’ Growth 
Investor Award

• Managed by industry veterans Amersham Investment Management 

T. 0203 8978 861
E. sarah@goldfinchentertainment.com

www.goldfinchentertainment.com

Goldfinch Entertainment EIS Fund

Amount to be Raised: £4m

Minimum Investment: £10,000

Open
Now

Close
Multiple 

EIS
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The Foresight Williams Technology EIS Fund is an exciting new investment 
opportunity made possible by a collaboration between Foresight Group 
and the Williams Advanced Engineering business (“Williams Advanced 
Engineering”) of the Williams Group*. This collaboration combines the 
technological expertise of the Williams Advanced Engineering team and 
Foresight’s long track record of success in early-stage investing.

 The Fund is unique in the EIS market and offers investors the opportunity to 
invest into a portfolio of early stage SMEs (small & medium sized enterprises) 
developing innovative and transformational technologies. The Fund, 
unapproved by HMRC, seeks to generate significant returns for investors that 
are possible through early stage investing.

 The Fund will target investment into companies where it is believed Williams 
Advanced Engineering’s expertise and services can be harnessed to assist 
with the development of the businesses, driving them to more successful 
exists at higher value multiples.

 * The group of companies of which Williams Grand Prix Holdings PLC is the 
ultimate parent company

T. 0203 667 8999
E. sales@foresightgroup.eu
www.foresightwilliams.co.uk

Foresight Williams Technology EIS Fund

Amount to be Raised: £20m

Minimum Investment: £10,000

Open
November 2016 

Close
05/04/2017 

EIS

Fund Twenty8™ (the Fund) is the first time a passive approach to investment 
has been made available to EIS investors. Traditionally EIS funds are single 
sector and relatively small portfolio of 5 to 8 investments per fund. Fund 
Twenty8™ will invest alongside Business Angels, Venture Capitalists and 
other Institutional Investors (the Lead Investors) across multiple  sectors. 
Fund Twenty8™ will use the SyndicateRoom website (Platform) to source and 
review the deal flow, and will track and automatically invest proportionally 
alongside SyndicateRoom’s Sophisticated Investors, who are investing 
individually on the Platform (Platform Investors).   Fund  Twenty8TM is an 
HMRC approved fund.

It is a key objective of Fund Twenty8™ to build a diversified portfolio of at least 28 
different investments across a range of sectors. Fund Twenty8™ will not invest 
more than 1/28th of subscriptions into a single deal to guarantee a portfolio 
of at least 28 investments. Eligible Fund Investors may receive favourable tax 
treatment and will sit within the 2016 tax year. Previous Lead Investors on the 
Platform include both 2014, 2015 and 2016 UK Business Angel Association 
“Angel Investors of the Year” and award-winning Venture Capitalists.

T. 01223 478 558
E. fundtwenty8@syndicateroom.com

www.syndicateroom.com/fund-twenty8

Fund Twenty8™

Maximum Raise: £25m

Minimum Investment: £10,000

Open
07/06/2016 

Close
05/04/2017 

EIS

The Seneca EIS Portfolio Service is an evergreen discretionary management 
service that offers investors the opportunity to build a portfolio of equity 
investments in UK based SMEs, which are seeking an injection of capital to 
fund their next phase of growth.

The Service gives investors a portfolio of 4-6 investments per year diversified 
by sector. It targets investment returns of £1.60 to £1.80 per £1 invested 
(excluding tax reliefs). The EIS Service totals over £36m and has completed 
46 investment rounds across 29 companies. 14 companies in the portfolio 
service are already AIM listed providing liquidity, market pricing and exit 
visibility for investors.

The Portfolio Manager, Seneca Partners, is part of the wider Seneca business, 
which has c. £450m invested assets and over £4bn debt under advice.

The knowledge, experience and pedigree of Seneca’s investment team, 
combined with their individual track records of successful investing in the 
SME sector, is complimented by an extensive deal flow network in the UK’s 
SME heartlands of northern England and the West Midlands.

T. 020 7071 3926
E. seneca@lgbrtax.com
www.lgbrcapital.com

Seneca EIS Portfolio Service

Amount to be Raised: N/A

Minimum Investment: £25,000

Open
Now 

Close
Evergreen 

EIS
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VN Capital Partners announce the opening of a Round 2 EIS, HMRC Advanced 
Assured fundraise for VN Aerotoxic Detection Solutions Ltd. 

VN-ADS has delivered successful scientific proof, and a working proof of 
concept of an aircraft cabin-air quality sensor, capable of detecting the 
organophosphate Tricresyl Phosphate (TCP).

Following an independent peer-review by Emeritus Professor Derek Frey 
of Cambridge University, the company is raising £500K in this penultimate 
round of funding to:

1. Independently verify and certify the technology as an aircraft cabin sensor 
for organophosphates

2. Design, test, build and support 100 handheld sensors for distribution to 
pilots and cabin crew for field testing and final verification.

Aircraft manufacturers and operators are under significant pressure by way 
of public enquiries and employee legal actions following the discovery of the 
organophosphate Tricresyl Phosphate in the aircraft cabin. 

Subsequent legal cases brought by airline staff for breaching safe working 
conditions, and well-publicised public safety concerns have created a growing 
requirement for sensors that will detect harmful compounds in the aircraft 
cabin air, making a potential multi-$Billion market.

Go to www.vn-cp.co.uk or contact Mark Gilmore on 0207 093 1373 for 
more information. 

T. 0207 096 1373
E. mgilmore@vn-cp.co.uk

www.vn-cp.co.uk/vn-cp-projects

A Single Company EIS Opportunity with 
HMRC Advanced Assurance

Amount to be Raised: £500,000

Minimum Investment: £10,000

Open
01/11/2016 

Close
04/04/2017 

EIS

VN Capital Partners announce the opening of the Round 3 EIS, HMRC 
Advanced Assured fundraise for VN-H Power Generation Ltd.

Following two successful and over-subscribed funding rounds, an increase in 
Round 1 investor share value of 500% and the manufacture of the first scaled 
version of Hydrogen generator ready for further testing and verification, VN-
CP is now opening the third and penultimate funding round to raise £315K. 

The technology is a new type of hydrogen generator using the compound 
benefits of centrifugal and magnetic forces, combined with electrolysis which 
produce hydrogen more efficiently and flexibly than existing technologies.

The technology has so far demonstrated an efficiency of over 90% in test 
conditions, (industry standard is 70%) and output is targeted to improve 
significantly in the next 2 or 3 unit size increases, thus proving the technology’s 
industrial scalability. 

For a brochure summarising this exciting opportunity, or a full Information 
Memorandum please go to www.vn-cp.co.uk and register as an Investor, 
where you will then be able to download all the relevant information relating to 
the investment, including full technical project and business plans, along with 
patent listings and a complete scientific test report carried out by Professor 
Keith Scott, Electrochemical Engineering at Newcastle University.

Contact: Mark Gilmore on 0207 093 1373 for further information. 
T. 0207 096 1373

E. mgilmore@vn-cp.co.uk
www.vn-cp.co.uk/vn-cp-projects

A Single Company EIS Opportunity with 
HMRC Advanced Assurance

Amount to be Raised: £315,000

Minimum Investment: £15,000

Open
01/11/2016 

Close
04/04/2017 

EIS

Open Offers
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The Blackfinch Asset Focused EIS Portfolios allow investors to access 
assetbacked trading activities that provide a degree of capital preservation 
and risk mitigation. The EIS portfolios are a discretionary managed service 
that means Blackfinch select the investee companies on behalf of the 
investor according to our investment mandate. First and foremost, we will 
only invest into companies that have been granted Advance Assurance from 
HMRC, providing comfort to the investor that they qualify for the valuable EIS 
tax reliefs.

There is a clear opportunity for a well-capitalised construction company, 
with access to a strong developer network and opportunities to construct 
commercially appealing projects with granted planning permission. Together, 
with a strong management team who have experience and extensive 
expertise in the sector and access to the relevant construction skill sets, this 
provides a compelling investment opportunity which can deliver growth and 
development in order to produce a strong return for the investor.

Coupled with the strong underlying security provisions inherent within the 
trading activity, this combination provides opportunity to access a strong 
risk-adjusted return. The Blackfinch Asset Focused EIS will initially expect to 
invest in private domestic property construction with project sizes between 
£250,000–£3,000,000 and commercial property construction such as 
retirement living, nursing homes and crematoria.

T. 01684 571 255
E. enquiries@blackfinch.com

www.blackfinch.com

Blackfinch Asset Focused Enterprise Investment Scheme

Amount to be Raised: Open

Minimum Investment: £25,000

Open
06/09/2016 

Close
Evergreen 

EIS

The Blackfinch Media EIS Portfolios will invest in EIS qualifying companies 
including music publishing companies or television production and 
distribution companies. Our music publishing companies are responsible 
for creating, protecting, administering and monetising rights in musical 
compositions on behalf of musicians, songwriters and composers.

Music publishing royalties are the revenues due to the owner of that underlying 
intellectual property and are generated from a number of sources:

PERFORMANCE ROYALTIES - Generated when music is performed publicly 
through broadcast on television, radio, cable and satellite or live performances

SYNCHRONIZATION ROYALTIES - Generated when music is used in 
connection with visual images such as films, television programs, television 
commercials and video games

MECHANICAL ROYALTIES - Generated through the sale of music in physical 
formats such as CD’s and DVD’s or digital formats through download services 
like iTunes.

Our television distribution companies sell the broadcast rights for television 
programmes on behalf of producers. The companies acquire the distribution 
rights for those television programmes by advancing money to the television 
producer which is recovered in first position, along with sales commission 
and expenses from the sales of the programme to international broadcasters 
who license those rights.

T. 01684 571 255
E. enquiries@blackfinch.com

www.blackfinch.com

Blackfinch Media EIS Portfolios

Amount to be Raised: Open

Minimum Investment: £25,000

Open
01/04/2015 

Close
April 2018 

EIS
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Open Offers

The Puma EIS Service employs a proven investment strategy to offer exposure 
to asset-focused businesses across a range of sectors. Puma EIS seeks to 
support the growth of UK SMEs whilst focussing on capital preservation. 
It also seeks to provide EIS tax reliefs on 100% of funds subscribed to 
the  Service (after deduction of Financial Adviser charges) depending on 
individual circumstances. 

Successful deployment: Puma EIS has raised £40m+ to date. All funds raised 
have been successfully deployed in EIS Qualifying companies within the tax 
year of subscription to the service.

Closing dates: Puma EIS is an evergreen service but operates quarterly fund 
closes usually in April (just prior to the end of the tax year), July, October and 
January.  Funds are allotted as soon as possible following these closes.

Realisations: It is envisaged that investments in Qualifying Companies will be 
realised within 3 to 5 years. 

Investment Size: Minimum subscription is £15,000 with no upper limit.

This Financial promotion has been issued by Puma Investments Management Limited 
which is authorised and regulated by the Financial Conduct Authority (FCA). This 
promotion is directed at investment professionals. For more information, including the 
risks, please visit www.pumainvestments.co.uk

PUMA INVESTMENTS - PUMA EIS

T. 020 7408 4070
E. info@pumainvestments.co.uk 
www.pumainvestments.co.uk

Open
January 2014

Close
Open-ended 

EIS

Amount to be Raised: Unlimited

The first fully regulated SEIS/EIS fund operating from Northern Ireland, with 
a remit to make investments across the UK. The fund invests in companies 
at an early stage to generate significant potential capital appreciation. The 
team have worked with early stage companies in Northern Ireland, and are at 
the heart of the startup community, running both a pre accelerator “Propel’ 
and an Accelerator ‘StartplanetNI’.  This unique insight allows us to work with 
companies daily, and gives us significant advantage in finding deals, and 
in assessing opportunities. The investment team, have worked in venture 
capital, and investment for over 30 years, and considerable expertise in 
putting together Equity investments.  

Colman Equity SEIS/EIS Fund

T. 028 4179 8123
E. diane@ColmanEquity.com

www.colmanequity.com

Minimum Investment: £10,000

Open
September 2016 

Close
Evergreen 

EIS SEIS

The Par Syndicate EIS Fund (“the Fund”) invests in a wide range of technology 
and technology-enabled businesses across the UK.  The Par Equity team are 
experienced investors who co-founded Par Equity in 2008 and completed 
the firm’s first investment in early 2009.  Since then, they have invested in 36 
companies and have had four successful exits.  Launched in 2012, the Fund 
allows investors to participate alongside experienced business angels - the 
Par Syndicate is one of the more active groups in the UK - who bring invaluable 
access to investment opportunities and work with investee companies to help 
them succeed.

Investors can expect to have their subscription invested in at least five EIS-
qualifying companies over around 12 months.  Par Equity invests in growth 
companies that are usually in revenue but not yet profitable.  The Fund is 
therefore most likely to be suitable for investors with some appetite for risk 
and who are prepared to invest for the long term.  The Fund’s investment 
benchmark is an annualised return of 15% after fees but before tax benefits.

T. 0131 556 0044
E.info@parequity.com
www.parequity.com

Par Equity EIS Fund

Amount to be Raised: £10m

Minimum Investment: £20,000

Open
Evergreen

Close
N/A 

EIS
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GrowthInvest is a unique, independent platform which provides access to tax 
efficient investments to a growing network of UK financial advisers, wealth 
managers and investors. Originally founded by financial advisers in 2012 as 
the Seed EIS Platform, we rebranded as GrowthInvest in October 2016 to 
better reflect the wider range of products and services available:

• We permit investment into a range of single company offers, as well as 
Managed EIS Portfolio Services and funds, giving clients a number of 
different investment options. 

• We offer a simplified asset transfer process which allows advisers to place 
all of their clients’ tax efficient investments onto the platform.

• We provide intuitive online reporting tools, allowing advisers to monitor, 
analyse, and provide consolidated performance updates and quarterly 
reports to their clients.

• All investable companies go through one of 3 defined due diligence tiers, 
giving added peace-of-mind to the adviser.

• A single, secure online environment for all clients to review and build their 
tax efficient investment portfolios.

We’ve placed the adviser at the heart of everything we do, making it 
straightforward for advisers to improve the service they offer to their clients 
in the tax efficient investment arena. Please visit us at growthinvest.com for 
more details about our current open investment opportunities. 

T. 020 7071 3945
E. enquiries@growthinvest.com

www.growthinvest.com

GrowthInvest - The Tax Efficient Platform for Advisers

Amount to be Raised: N/A

Minimum Investment: £5,000

Open
Evergreen

Close
Evergreen 

EIS SEIS

Seed Mentors have been successfully involved in Seed SEIS since it was first 
introduced in 2012.

With other Angel Investors, through these funds and into other start up 
investments, over 60 companies have now received funding. All Companies 
continue to trade. The funds structure is a discrete investment portfolio 
service through Fund operator Amersham adopting a whole of market, 
holistic approach.

Seed Mentors provide practical support and mentoring services to each 
company and a nominated director. The EIS fund, offers the opportunity to 
support selected companies that have received SEIS funding      

Because investing is not based on any particular sector, each proposition 
is assessed on its merits. Each company must go through a “Dragons Den” 
style pitching process.  Seed Mentors have already considered hundreds of 
business plans.

The Funds uniquely do not charge a performance fee which means all the 
capital gains are available to investors. 

Al investee companies must obtain advance clearance from HMRC and each 
founder must have at least 5 years’ experience in their chosen field.  With a 
strong network of introducers, as well of direct approaches, Seed Mentors 
will always have a wide selection of possible investee companies.

Seed Advantage SEIS and EIS Funds

T. 0203 011 0901
E. s.randall@seedmentors.co.uk

www.seedmentors.co.uk

Amount to be Raised: Uncapped

Minimum Investment: £5,000

Open
Now 

Close
Multiple 

EIS SEIS
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Open
01/07/2015 The Deepbridge Life Sciences SEIS is an opportunity to secure potentially 

attractive returns by investing in a diversified portfolio of early-stage life 
science companies, whilst taking advantage of the considerable income 
tax, capital gains tax, and inheritance tax benefits available under the Seed 
Enterprise Investment Scheme.

The Deepbridge Life Sciences SEIS seeks to fund companies with exciting 
new technologies that satisfy the needs of large and growing markets. 
The  overarching focus of the Deepbridge Life Sciences SEIS offers 
investors  companies engaged in the development of therapeutics for the 
following areas:

• Anti-viral drug discovery and development

• Antibiotic drug discovery and development

• Neurodegenerative disease therapeutics

• Cancer diagnostics and therapeautics

• Autoimmune and other metabolic disorders therapies

The target return for the Deepbridge Life Sciences SEIS is >35% over 
a minimum of five years; representing mid-case capital growth of 250p 
returned for every 100p invested. To ensure maximum tax efficiency for the 
investor, the Deepbridge Life Sciences SEIS is entirely investor-fee free at 
point of investment

T. 01244 746000
www.deepbridgecapital.com

The Deepbridge Life Sciences SEIS

Amount to be Raised: Uncapped

Close
N/A

SEIS

Open Offers

CHF Enterprises Ltd (CHF) presents an exciting and unique opportunity for 
UK tax payers to invest in both SEIS and EIS qualifying shows and concepts, 
whilst also benefitting from risk mitigation in the form of seed and traditional 
EIS reliefs and Government backed Animation Tax Credits.

The company has a strong and proven track record: over the past 40 years, 
Cosgrove Hall have produced iconic children’s programmes such as Danger 
Mouse, Postman Pat, Roary the Racing Car and others, and CHF has a multi 
BAFTA and International Emmy award winning creative team • One of its 
recent shows, Pip Ahoy! was funded via CHF’s own in-house EIS offering and 
is now on air on channel 5’s Milkshake every weekday for 5 years, to great 
media acclaim.

The shows and concepts may have multiple revenue streams from Broadcast 
and License and Merchandising sales with unlimited investment returns. 
Shows are produced in the UK and should qualify for the Government’s 
Animation Tax Credits.

T. +44 (0)845 512 1000
E. nicolajohnston@chfmedia.com

www.chfenterprises.co.uk

CHF Enterprises

Amount to be Raised: Unlimited

Open
January 2015

Close
Evergreen

EIS SEIS
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searching for the brightest entrepreneurs with the smartest ideas.

The founders of Worth Capital have been successfully using their brand, retail 
and innovation expertise to select and invest in seed stage start-ups since 
well before the advent of SEIS. They are now applying this experience to an 
investment model that they believe ‘stacks the odds of seed investing’.

The Start-Up Series is a competition to search for great new consumer 
businesses - those creating products & services we buy and the ways that we 
buy them. The Series is promoted in partnership with startups.co.uk, the ‘go-
to’ place for advice for new business, with over 400,000 unique visitors each 
month. The distillation and due diligence process aims to select 12 businesses 
over 12 months, to each qualify for up to £150,000 in SEIS funding ,with a 
further £300,000 of the fund reserved for discretionary investments. 

Amersham Investment Management have created the Start-Up Series SEIS 
Fund One to allow investors to invest in winning businesses. 

• The Start-Up Series competition reach is designed to produce a high volume 
of businesses to consider

• Sophisticated distillation methods to search among these for the brightest 
entrepreneurs with the smartest ideas

• Continued expert oversight from an investor director appointed to each 
start-up portfolio company

• Multiple SEIS investments to create a tax efficient and diversified portfolio 
for qualifying investors

T. 0207 428 6006
E. info@worthcapital.uk
www.worthcapital.uk

Start-Up Series SEIS Fund One

Amount to be Raised: £2.1m

Minimum Investment: £10,000

Open
Now 

Close
Multiple 

SEIS

The Blackfinch SEIS Music Portfolios is a discretionary managed portfolio 
service that uses our market position and expertise to provide compelling 
investment opportunities that meet the strict SEIS investment criteria. Our 
portfolios provide investors with an attractive opportunity to invest in a range 
of companies which will fund the recording of new albums.

This will enable investors to participate directly in the success of individual 
recording artists, with the distribution of their albums being provided by the 
major record labels (Sony, Universal Music and Warner Bros.). Blackfinch has 
been established in the UK investment market for over 20 years. Our expertise 
and size have enabled us to forge strong relationships with specialist partners 
operating in business areas that qualify for SEIS. Our portfolios access 
management teams and industry experts with a wealth of experience in the 
UK music industry. This provides access to high quality deal-flow and enables 
us to create attractive and diversified portfolios that offer the best returns, 
whilst inherently mitigating risk.

The UK is one of the biggest producers of new recorded music in the world. 
Over recent decades British artists have been consistently successful, both 
at home and abroad. That success is founded on continued investment into 
new artists and new albums. The changing landscape of the industry means 
that many of the major record labels (Universal Music, Sony and Warner Bros; 
together, the “Majors”) are using their funds to sign fewer artists for more 
money and that aggregate Artists and Repertoire (“A&R”) budgets continue to 
shrink. This leaves a gap in the market for artists who are not being contracted 
directly to the Majors to develop albums of their own for more modest 
amounts of money in a more efficient way.

T. 01684 571 255
E. enquiries@blackfinch.com

www.blackfinch.com

Blackfinch Seed EIS Music Portfolios

Amount to be Raised: £1.7m

Minimum Investment: £25,000

Open
17/01/2014 

Close
N/A 

SEIS
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Open Offers

Open
01/07/2015 The Deepbridge IHT Service is designed to deliver capital preservation from a 

portfolio of Business Relief qualifying renewable energy companies that seek 
to have a high degree of asset-backing and a business model based on the 
Renewables Obligation, the UK Government subsidies for the generation of 
renewable energy.  Utilising Business Relief, subscriptions may be eligible for 
exemption from IHT after a minimum of two years.

The Deepbridge IHT Service has a target priority return of 6% per annum after 
the second year.

Investment criteria:

• Attractive subsidies: The UK Government offers subsidies to the 
renewable  energy sector, including Renewable Obligation Certificates and 
Feed-in-Tariffs.

• No planning risk: Investments will be made in projects with all the necessary 
permissions in place, providing a known cost base for the investment.

• Proven technology: The use of proven renewable energy technologies 
that allow levels of energy production to be forecast with a good level 
of accuracy.

T. 01244 746000
www.deepbridgecapital.com

Deepbridge IHT Service

Amount to be Raised: Uncapped

Close
N/A

BPR

• Approved SEIS Fund qualifying investment opportunities in the UK’s film, 
TV and other entertainment sectors.

• Investing into UK Film (30%), TV (30%) and Video Games (30%)

• £2.5m raised in 2015/16

• Built and run by a team with enviable business and industry experience 

• Team has deployed £60m+ since inception 

• Over 115 projects at various stages of development and financing 

• BAFTA and Oscar winning producers, directors and developers. 

• A List cast attached  such as Orlando Bloom, Bill Nighy, Sir John Hurt, 
Charles Dance, David Tennant and Martin Freeman

• Shortlisted TWICE CONSECUTIVELY for the ‘Game Changer’ Growth 
Investor Award

• Managed by industry veterans Kin Capital Partners 

Goldfinch Entertainment SEIS Fund

Amount to be Raised: £3m

Minimum Investment: £5,000

Open
Now 

Close
Multiple 

SEIS

T. 0203 8978 861
E. sarah@goldfinchentertainment.com

www.goldfinchentertainment.com
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Puma AIM Inheritance Tax Service is a discretionary service that seeks to 
mitigate Inheritance Tax by investing in a carefully selected portfolio of AIM 
shares.  The Puma AIM Inheritance Tax Service is also available in ISAs.  

Portfolio Service: A discretionary portfolio service that seeks to deliver long 
term growth focusing on quality companies listed on AIM. 

Inheritance Tax: It is intended that investors will benefit from relief from 
Inheritance Tax provided investments are held for at least 2 years prior to and 
at the point of death and depending on individual circumstances. 

Minimum subscription of £15,000 with no maximum.  

Available in ISAs: Whilst ISAs can be extremely tax efficient during the 
holder’s lifetime, upon death ISA balances may be subject to a 40% IHT 
liability. Investing in a portfolio of qualifying AIM stocks gives holders the 
opportunity to mitigate Inheritance Tax while still retaining the benefits of 
an ISA.  ISA Transfers can be accepted from existing providers as well as 
new investments.

This Financial promotion has been issued by Puma Investments Management Limited 
which is authorised and regulated by the Financial Conduct Authority (FCA). This 
promotion is directed at investment professionals. For more information, including the 
risks, please visit www.pumainvestments.co.uk 

PUMA INVESTMENTS - PUMA AIM INHERITANCE TAX SERVICE

T. 020 7408 4070
E. info@pumainvestments.co.uk 
www.pumainvestments.co.uk

Open
October 2014

Close
Open-ended 

IHT

Amount to be Raised: Unlimited

The British Robotics Seed Fund is the first SEIS-qualifying investment fund 
specialising in UK-based robotics businesses. The focus of the fund is to 
deliver superior returns to investors by making targeted investements in 
a mixed basket of the most innovative and disruptive businesses that are 
exploting the new generation of robotics technologies.

Automation and robotisation are beginning to drive significant productivity 
improvements in the global economy heralding a new industrial revolution. 
The fund allows investors to benefit from this exciting opportunity, whilst also 
delivering the extremely attractive tax reliefs offered by the Seed Enterprise 
Investment Scheme (SEIS).

For many private investors, the amount of specialist knowledge required to 
assess investments in robotics is not practical and hence investing through 
a fund structure makes good sense. The fund appoints expert mentors to 
work with each investee company to further maximise the chance of success 
for investors.

Further details are avaiable on request.

The British Robotics Seed Fund

T. 0330 808 1980
E. sapphirecapitalpartners@britbots.com

www.britbots.com/fund

Amount to be Raised: £2m (max)

Minimum Investment: £10,000

Open
20/12/2016 

Close
31/03/2017 

SEIS
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TIME:Advance is a discretionary management service that allows investors 
to access Business Property Relief (BPR) to mitigate their Inheritance Tax 
(IHT) liabilities. The service offers 100% IHT relief in just two years, alongside 
a targeted return of 3.5% per annum. Importantly clients retain access 
and control, so have the option to withdraw a lump sum or set up regular 
withdrawals in the form of an income.

The service focuses on capital preservation by investing in asset backed 
businesses with no debt which qualify for BPR. These businesses include 
secured lending, renewable energy, biomass and self-storage. The product 
is managed by an expert team, with a proven 20 year track record of 100% 
success in achieving BPR for investors.

TIME:Advance

T. 020 7391 4747
E. questions@time-investments.com

www.time-investments.com

Amount to be Raised: Unlimited

Open
Evergreen 

Close
Evergreen 

BPR

Open Offers

Puma Heritage’s core focus is on secured lending.  Its primary objectives are 
to preserve capital and mitigate risk.  

Strategy: Conservative trading strategy focused on secured lending. 

Flexibility: Choice of income or growth shares and ability to switch 
between them. 

Experienced Adviser: Puma Heritage has appointed Puma Investments as 
its trading adviser. 

Aligned Interests: The interests of Puma Investments (the trading adviser) 
and Shareholders are entirely aligned: Puma Investments will not receive 
any performance fees and its annual advisory fees are only paid in full if the 
minimum target annual return is paid in full. 

Subscription Amount: Minimum subscription of £25,000 with no maximum.   

Inheritance Tax: It is intended that a subscription for shares in Puma Heritage 
will benefit from relief from Inheritance Tax provided the shares have been 
held for at least 2 years prior to and at the point of death and depending on 
individual circumstances.

This Financial promotion has been issued by Puma Investments Management Limited 
which is authorised and regulated by the Financial Conduct Authority (FCA). This 
promotion is directed at investment professionals. For more information, including the 
risks, please visit www.pumainvestments.co.uk

PUMA INVESTMENTS - PUMA HERITAGE

T. 020 7408 4070
E. info@pumainvestments.co.uk 
www.pumainvestments.co.uk

Amount to be Raised: Unlimited

Open
June 2013

Close
Open-ended

IHT
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TIME:AIM uses our unique ‘smart passive’ approach in selecting companies 
listed on AIM for inclusion within the investment portfolios we create for 
investors. Designed to offer lower volatility returns than the AIM market, 
TIME:AIM will only target AIM listed companies that qualify for BPR.

 SMART because we use an innovative, defensive market screening process

PASSIVE because we remove stock picker bias and ignore market sentiment

 A welcome secondary benefit of this approach is that we are able to offer this 
service at around half the annual management fee of many of the traditional 
AIM BPR fund managers. We believe our service creates a robust portfolio 
that will allow investors the opportunity for significant growth potential and 
mitigation of their IHT liability after only two years.

 Available within an ISA and non-ISA wrapper

• IHT relief in just two years

• Focus on reducing volatility

• Removal of stock picker bias

• Lower cost than traditional AIM services

T. 020 7391 4747
E. questions@time-investments.com

www.time-investments.com

TIME:AIM

Amount to be Raised: Unlimited

Open
Evergreen 

Close
Evergreen 

BPR

TIME:CTC is a bespoke Inheritance Tax (IHT) solution for corporate investors, 
which boasts an impressive 20 year track record of delivering IHT relief 
for investors. TIME:CTC is aimed at business owners who have built up 
surplus cash in their business and could potentially lose Business Property 
Relief (BPR).

 The focus of TIME:CTC is on capital preservation by investing in asset backed 
businesses which qualify for BPR. These businesses include secured lending, 
renewable energy, biomass and self-storage. Our strategy allows business 
owners to maintain control of their assets, avoiding the need for trusts or 
gifting to obtain relief.

 Targeting a return of 3.5% and potentially immediate reinstatement of BPR 
qualifying assets. To date more than 500 of our clients have already achieved 
BPR on their investments, a 100% success rate.

TIME:CTC (Corporate Trading Companies)

T. 020 7391 4747
E. questions@time-investments.com

www.time-investments.com

Amount to be Raised: Unlimited

Open
Evergreen 

Close
Evergreen

BPR
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Open Offers

Mariana Estate Planning Solution (Mariana EPS) is an evergreen BPR portfolio 
service managed by Enterprise Investment Partners LLP (Enterprise) with 
Mariana Capital Markets LLP (Mariana) as the Investment Adviser. The service 
is designed to be an investment which, if held for at least two years and at 
the time of death, can be used to shelter part of an individual’s estate from 
Inheritance Tax. 

The service is run under a strict capital preservation mandate, investing 
in a separately operating BPR qualifying company. The primary trade of 
the company is renewable energy (anaerobic digestion and hydro-electric 
water  turbines).

The service aims to deliver a 4% per annum return, net of all fees, with both 
monthly and quarterly exit opportunities.

Enterprise, the Investment Manager, has a strong track record, has raised 
over £100 million in tax efficient investments in the last four years and has 
substantial experience in the sectors in which this product sits.

Mariana Estate Planning Solution

T. 020 7065 6699
E. enquiries@marianainvestments.com

www.marianainvestments.com

Minimum Investment: £25,000

Open
01/07/16

Close
N/A 

BPR

The Oxford Capital Estate Planning Service can help investors mitigate 
Inheritance Tax by investing in companies that should qualify for Business 
Property Relief, subject to the requisite holding period. 

Clients can choose from five different investment options, depending on their 
preference for capital growth or dividend income. If a client’s circumstances 
change, they can elect to switch to an alternative investment option. Target 
returns range from 3% to 5% p.a., and capital can be accessed within 1-6 
months through the sale of shares. 

 Investors in the Estate Planning Service will acquire shares in unquoted 
holding companies. Managed by Oxford Capital’s infrastructure investment 
team, these companies will make equity investments in, and loans to, 
companies which in turn will own and operate revenue-generating assets. 
The investment strategy is currently focused on small-scale power generating 
equipment, including renewable energy assets. Over time, it is possible that 
other assets will be added to the portfolio. 

T. 01865 860 760
E. investment@oxcp.com

www.oxcp.com

Oxford Capital Estate Planning Service

Amount to be Raised: N/A

Minimum Investment: £25,000

Open
Evergreen 

Close
Evergreen 

BPR
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Founded in 2014.
Built and run by a team with enviable 
industry experience. 
£60m+ deployed into 105+ projects 
across Film, TV, Animation, Kids TV, 
Apps & Video Games. 
BAFTA and Oscar winning producers, 
directors and developers.
Casts have included Orlando Bloom, Bill Nighy, 
Sir John Hurt, Charles Dance, David Tennant, 
James Buckley, Brian Cox, Helen Baxendale 
and Martin Freeman.
Twice shortlisted consecutively for 
‘Game Changer’ Growth Investor Award.
Approved EIS vehicles & EIS Fund.
Approved SEIS vehicles & SEIS Fund.

info@goldfinchentertainment.com • www.goldfinchentertainment.com • +0044(0)203 897 8861

Goldfinch Entertainment 
represents the gold 

standard in entertainment 
and media investment

GOLDFINCH
ENTERTAINMENT
EIS • EIS FUND • SEIS • SEIS FUND
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